1H 


E SPECTATOR. 


An American WEEKLY REvIEw oF [NSURANCE. 








[Entered at the New York Post Office as Second-Class Matter} 











Votume LXI. 
Numser 20. 


New York, Thursday, November 17, 1898. 


SusscripTion, $4.00 per ANNUM. 
Sincie Copizs, 25 Cents. 








PROTECTS ITS LOYAL AGENTS. 


NO OVERHEAD WRITING. 








“ AMERICAN THROUGH AND THROUGH ” 


CONTINENTAL FIRE 





- INSURANCE CO. 


CONTINENTAL BUILDING, 
46 CEDAR STREET, NEW YORK. 


WESTERN DEPARTMENT, RIALTO BLDG., CHICAGO, 


FROM AN AGENT’S LETTER: 





‘The Continental, in my judgment is the one 
‘* great Company to which a loyal agent can pin his 
‘‘ faith and never be disappointed. It never writes 
‘‘ over its agents’ heads, and to an agent who has 
‘‘ proven his worth I do not know a company that 
‘¢ will do so much, and I do not believe there is one. 

‘¢ Another strong point is that the management 
‘‘ is not vacillating. ‘They know what they want and 
‘* what lines they will write, and if an agent_will take 
‘the trouble to find this out his path is straight and 
‘‘easy. It does not plunge one year and curtail the 
‘* next.” 


ILL, 





READY FOR DELIVERY. 


Joyce on Insurances. 


A treatise on marine, fire, life, accident and all other 
insurances, including mutual benefit (assessment) socie- 
ties, covering also general average and, so far as 
applicable, rights, remedies, pleading, practice and 
evidence. 


By JOSEPH A. JOYCE. 
In Four Volumes of 1,000 Pages Each. 


The most thorough and complete treatise and working book on this sub- 
ject. Exhaustive in its entirety ; exhaustive in every chapter. Containing: 
rules and definitions, comparisons of conflicting decisions, separate chapters 
on technical points, pertaining to particular insurances, with numerous quota- 
tions from and citations of decisions in this country, England and Canada. 

It is an exhaustive work, covering all kinds of insurances, so far as there 
are any decisions in courts of last resort. 

JOYCE ON INSURANCES is a cyclopzdia of all legal insurance works 
brought up to date, and should be in the library of every insurance man—be 
he manager, general agent, local agent or broker. 

Each subject in this work is so exhaustively considered as to constitute in 
effect a treatise in itself, 

The Spectator Company are sole agents for the insurance world for this 
publication, and all orders must be placed through them. 

The four volumes are handsomely bound in law sheep, and makea valuable 
addition, in appearance as well as contents, to any law insurance library. 





Price, $24.00 net, delivered. 





Adaress, 
THE SPECTATOR COMPANY, 


New York City. 


95 William Street, - PES ae 








“GOOD WORKMEN 
SHOULD HAVE 
THE BEST 
TOOLS.” 


Calculating 








Miachinesut 
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The season is near at hand when insurance companies are 
getting ready to make up their annual statements and Insurance 
Departments to receive them. This involves a vast amount of 
figuring and additional clerk hire. Moreover, the figure work 
in Insurance offices, outside of the preparation of annual 
reports, 1s very large in the early months of the year. A good 
calculating machine will save much time, labor and expense. 
The Spectator Company is agent for several standard calculat- 
ing devices, which range in price from $130 to $400. Promi- 
nent actuaries and mathematicians in the employ of numerous 
insurance companies daily use Tate’s Arithmometer, tke Odhner 
Calculating Machine, the German Arithmometer and similar 
calculating devices. _The machines mentioned are extensively 
used in Europe and America. No insurance office _is fully 
equipped without one or more of them. Any of the above 
machines will be delivered free to any address in the United 
States on receipt of order. Sample machines can be seen at our 
offices, Descriptive circulars will be supplied on application. 


The Spectator Company, 





95 WILLIAM STREET, NEW YORK. 


THE SPECTATOR 


[Thursday 








"Fillo 


Lnsurance Company 
NEW YORK 
HENRY B. STOKES, President 


Ee ge 


THE NEW POLICY GUARANTEES 


EXTENDED INSURANCE 
PAID-UP VALUES 
AND 5 
LOANS AT 5% 


— 
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_AGENTS WANTED IN UNOCCUPIED TERRITORY 





THE OCEAN 


ACCIDENT se bUARANTEE LORPORATION, 


LIMITED, OF LONDON, ENGLAND. 





Grepit INSURANCE DEPARTMENT. 


Head Office for the United States: 


346-348 BROADWAY, NEW YORK. 


OSCAR ISING, Manager. 


London Guarantee »° Accident Company 


LIMITED, 
OF LONDON, ENGLAND. 
‘ ORGANIZED 1869, 


J. CROSBY BROWN, Eso., New York. 
’ GEO. H. WHEELER, Esq., Chicago. 

J. W. DOANE, Esg., Chicago. 

ERSKINE M., PHELPS, Esg., Chicago. 





UNITED STATES BRANCH, 
Manhattan Building, 307-321 Dearborn Street, Chicago, 


A. W. MASTERS, General Manager. 


INDIVIDUAL ACCIDENT. I N S U R A N C E. 


EMPLOYERS’ LIABILITY. 
AMS 
S W. PEASE, Resident Manager, 





GENERAL LIABILITY . 
wraeidoe aie COLLECTIVE ; 


Eastern Department, 
62 OEDAL 81.. NEW YORK, 





ORGANIZED 1865. 


VIRGINIA STATE INSURANCE C0., 


RICHMOND, VA. 


Cash Capital, 
Losses Paid, 


$200,000.00 
$1,500,000.00 


N. V. RANDOLPH, President. CHAS. K. WILLIS, Secretary. 
ROB’T LECKY, Jr., Asst. Secretary. 


T. Y. BROWN, General Agent, 61 William St., N. Y. 

C. E. ANGELL & CO., General Agents for Louisiana and Texas, New Orleans, La. 
ALFRED PAULL, General Agent for West Virginia, Wheeling, W. Va. 

T. T. HAY, General Agent for North Carolina and South Carolina, Raleigh, N. C. 





The Security Wutnal Life Ins, 


HOME OFFICE, PHELPS BANK BLDG., BINGHAMTON, N. Y. 


(0, 


WM. G. PHELPS, 
President. 


JAMES W. MANIER, 
Treasurer. 


$100,000 deposited with the New York Insurance Department for the 
protection of policyholders, 


LOW RATES. 
LIBERAL POLICY-CONTRACTS. 
ATTRACTIVE PLANS. 


Live, wide-awake Agents make money representing the SECURITY. 


For terms and territory, address 


CHAS. M. TURNER, Sec’y and Gen'l Manager. 


A IN EW BDILTiIonw oF 


A BC of Life Insurance, 


By the late CHARLES E, WILLARD. 


This book by Mr. Willard, formerly President of the Provident Savings 
Life As-urance Society, has proved so popular among life insurance men that 
the publication of a new edition (the fourth) has become necessary. The 
work has been enlarged and improved, several new chapters having been 
added, considerably increasing its value. The A BC oF LIFE INSURANCE 
illustrates the elementary principles of life insurance so clearly that they are 
readily comprehended by those who have not made them a study; and the 
explanations and examples are such that an agent can, by their use, easily 
convince any reasonable man that the foundations upon which the business is 
built are accurate and logical. Every agent should prssess a copy of this 
valuable aid. -The new edition is sold at the same price as earlier editions, 
viz.: 


$1.00 PER COPY. Sent postpaid on receipt of amount. 


It is handsomely printed and neatly bound in cloth, and is of a size 
convenient for pocket use. 





' THE SPECTATOR COMPANY, Publishers, 95 William Street, New York. 
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GENERAL FIRE EXTINGUISHER C0., 


FACTORIES AND WAREHOUSES EQUIPPED WITH THE 


GRINNELL AUTOMATIC SPRINKLER, 


BOTH WET PIPE AND DRY PIPE 
SYSTEMS. 


In thousands of actual fires in all parts of the world, the 
Grinnell System of Automatic Sprinklers has confined the 
damage to a limited area and minimum amount. 

These remarkable results have been secured with a large 
pecuniary gain to the Insurance Companies, and with a reduction 
in the cost of insurance of 25 to 50 per cent. 


Information and Proposals Furnished at the several department Agencies, 
and at the 


EXECUTIVE OFFICES, PROVIDENCE, R. I. 


October te 
Supplement 


~ Tue HANDY GUIDE 


2233OE6e¢ 
Bas. Spectator Company has issued the second supple- 
_ ment to the 1898 edition of The Handy Guide to Pre- 
mium Rates, Applications and Policies. This supplement 
contains new policies and the rates thereon for such companies 
as have recently issued new forms, thus bringing The Handy 
Guide fully up to date. Copies will be furnished at twenty- 
five cents each to those subscribers to The Handy Guide 
whose names appear on our books. The price to non-sub- 
scribers will be fifty cents. The Handy Guide, with the July 
and October supplements bound in, will be furnished for $2. 50, 
sent postpaid on receipt of price. Price for the July, October 
and December Supplements, 75 cents; with The Handy 
Guide, $2.75. 


Address all orders to 


THE SPECTATOR COMPANY, 
95 WILLIAM STREET, NEw YORK. 














THE 


Employer's Liability Assurance Corp’, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company in the World. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES. 


Policies issued_giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable. 


Combination General Accident policies giving double benefits in case of rail- 
_ YFoad accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 
8S. STANLEY BROWN, - - 


GEORGE MUNROE ENDICOTT, - 
Manager for the United States. 








General Manager and Secretary. 


Boston, Mass. 








DWIGHT & LILLIE, General Agents for New York, 
51 CEDAR STREET, NEW YORK. 


Established 1865. 


Frankfort Marine, Accident ald Plate Glass 
lnsuraice C0, 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident and Plate Glass. 

For the security of Policyholders in the United States of America, a 
deposit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds, 


UNITED STATES DEPARTMENT, 
41-43 Cedar Street, New York, N. Y. 


F. G. VOSS, MANAGER AND ATTORNEY. 





_— 


Confidential Executive Representative. 
Must be a man of experience in higher 
life insurance work and of unquestioned 


integrity. Address, 


ANDREW M. SWEENEY, President, 
STATE Lire INSURANCE CoMPANY, 


INDIANAPOLIS, IND. 








WANTED. 


A few competent, reliable men 
with good records for Depart- 
ment and District Managers,with 
whom liberal commission and re- 

te newal coatracts will be made. 
No “has beens” need apply. ; 
The Company writes First Class, Ordinary and 
Under-average risks at rates adequate to the hazard 
assumed, thus giving agents a larger scope than any 
other Company. Address, 


THE NATIONAL LIFE ASSOCIATION, 
Hartford, Conn, 
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CONSERVATIVE 
INVESTING 

for 
CONSERVATIVE 
PEOPLE 

of 

MODERATE 
MEANS. 

6% Guaranteed 

on the 

Profit Sharing 
ACCUMULATIVE 
CERTIFICATES 

of the 

AMERICAN | 
REAL ESTATE 
COMPANY, 

Based on NEW YORK 
REAL ESTATE ONLY. 
Founded 1888. 
Assets, $1,705,964.25. 
Capital and Surplus, 
$661,460.61. 


AMERICAN REAL ESTATE 
ComPaNY, 


Dun BuILpING, 290 Broapway, N., Y. 





WANTED.—AGENTS WHO CAN GET 
BUSINESS. 








EDWIN B. WILLCOX, 


TELEPHONE, 1690-38. 
503 FIFTH AVENUE, CORNER 42p STREET. 


59 Liperty STREET, CORNER LipERTY PLACE, 


FIRE, LIFE, ACCIDENT, PLATE GLASS, BOILER, 
‘EMPLOYERS LIABILITY 


INSURANCE. 





ANOVER FIRE INSURANCE CoO., 


No. 34 PINE STREET, NEw York, 


ORGANIZED 1852, 





STATEMENT, JANUARY 1, 1898. 


RIE AR sn oe oe peicasce eke ensce bh or cacsweusaceolaee $1,000,000.00 
PRBS REU ST Ar OTRO 38 th, Sg ene cc Calas wee kMaew as Saeee 1,157,019.26 
Reserve forall Gitier Beat tee So ocnc cota; kore S Code cen ode sencabaeoacshene 253,666.93 


Net Surplus ........ ee a ae SRE eS ene Ne ee ee Te 


Total Assets, - - - -=- $2,997,556.30 


I. REMSEN LANE, President. 


Cuar.es L. Rog, Secretary. 
JoszrH McCorp, Ass’t Secretary. 





Howarp P. Gray, Vice-President. 
Cuartes A. SHaw, 2d Vice-Pres, 





SUN MUTUAL INSURANCE CO., 


OF NEW ORLEANS, LA. 


CHARLES JANVIER, PRESIDENT. 
R, E. CRAIG, Vicr-P:.£siDENT. 


FERGUS G, LEE, SECRETARY. 





ee ASSURANCE COMPANY 


OF LONDON, ENG. 


NEW YORK, MIDDLE STATES AND 


SOUTHERN DEPARTMENTS. 
88 Pine Street, ~ ~ - New York. 


Gro. W. Bass, Jr., Manager. 





HE ADDRESSOGRAPH, 


Will address 2000 envelopes per hour, 


all different addresses. 
10 CENTS PER 1000. 


ADOPTED BY U. S. GOVERNMENT. 


New York Life Ins, Co. 
Etna Ins. Co. 


Prudential Ins. Co. 
Phenix Ins, Co. 
Lodges, Associations, Societies, Clubs, Etc. 


ADDRESSOGRAPH CoO., 


175 S. CANAL, CHICAGO. 
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THE SPECTATOR, established in 1868, is a weekly journal devoted 
to promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Mexico ts Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 
Union Five Dollars per annum. \ 

Tuer SpEcTATOR has a larger circulation than any other insurance 
journal—and carries no “deadhead” subscriptions. 

THE SPECTATOR COMPANY, PUuBLISHERS. 
(Telephone Number, “459 Cortlandt.”) No. 95 Witt1am St., N. , # 
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Tuts has been a particularly disastrous season for marine 
underwriters. Not only have numerous ships, steam and sail, 
been lost at sea, but the great lakes have swallowed up many 
vessels. There has been great loss of life in consequence of 
these disasters, and the property loss can scarcely be esti- 
mated. The insurance losses have been exceedingly heavy, 
~so that the marine business is not likely to show any profit for 
the year. At the beginning of the season there was much 
competition for the lake business, and rates were considerably 
reduced from the standard of former years; now that extraor- 
dinary losses are recorded it is seen that the companies have 
been burning their candle at both ends. The experience 
gained, however, may be worth the cost. 





OnE feature of the elections of last week all insurance men 
can felicitate themselves upon, regardless of party consider- 
ations, and that is the defeat of McNallism in Kansas. With 
the advent of the newly elected Republican Governor the 
Populist McNall will undoubtedly be compelled to walk the 
plank as soon as possible. He was exceedingly active as a 
stump speaker in the late political campaign, working in the 
interests of Governor Leedy, the present incumbent and dis- 
coverer of McNall, but his blatant oratory is conceded to 
have contributed much to the defeat of his party. State in- 
surance officials especially should rejoice at the prospect of 
McNall’s early taking off, for he has done more than any 
other'man to bring discredit upon State supervision of insur- 
ance. One of the first things the new Governor should do is 
to investigate the Insurance Department with a view to ascer- 
taining what has become of the fees—legitimate or otherwise 
—that have been collected from insurance companies by Mc- 
Nall and his so-called examiners. 





A SOURCE of great complaint among agents of fire insur- 
ance companies is found in the fact that some of the com- 
panies persist in writing policies direct at their home offices 
over the heads of their agents. Some of the States have 


passed laws prohibiting companies from placing insurance 
upon property within their borders except through resident 
agents, but if a property owner chooses to ignore the law and 
deal directly with a company, there is nothing to prevent him 
from doing so, nor does either party to the transaction incur 
any penalty for so doing. 


A case decided by a Louisiana 
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court some time ago settled this point conclusively, neverthe- 
less one or two State insurance officials have threatened to 
cancel the licenses of companies for overhead writing. While 
they may not lawfully assume to punish a company for such 
offense, insurance commissioners have it in their power to 
cause them considerable annoyance. Companies generally 
desire to protect the business of their agents in the territory 
assigned to them, and there are some that pay their agents 
their commission on business that comes to them indirectly 
from such agents’ territory. It is certainly very discouraging 
to an agent to find the company he represents taking his busi- 
ness away from him—sometimes at a lower rate than he is per- 
mitted to write it—and it is not surprising that he complains 
when he finds it out. The company that ignores the rights 
of its agents in this manner cannot expect his best services in 
its behalf, and need not be surprised if he makes other con- 
nections and takes his business elsewhere. Where loyalty is 
expected of the agent, he has a right to demand loyalty from 
luis principal in return. Successful agents devote their time, 
energies and money to the development of the business in the 
territory assigned to them; they have strong competition to 
contend with under the most favorable conditions, but when 
their own companies enter the field as competitors, it is but 
natural that they should wax wroth and kick. They are, in 
fact, doing a considerable amount of the latter at present, for 
it is asserted that the practice of overhead writing is growing, 
owing to the unsatisfactory conditions generally existing, and 
to the unusual competition resulting therefrom. It is difficult 
to see where the remedy lies, for if a company is disloyal to 
the agents upon whom it relies for its business, ordinary argu- 
ments would be wasted upon it. Heroic measures that would 
touch the pocket are the only onés that are likely to force it to 
observe its obligations. 





ONE cause for the disintegration of many organizations 
that have been formed with the laudable object of improving 
methods and practices in underwriting is found in the fact 
that they have attempted to do too much—or, in the Western 
vernacular, “have bitten off more than theycould chew.” This 
was so with the old Chamber of Life Insurance; it was so 
with the National Association of Fire Underwriters, and it is 
true of many less pretentious organizations. They have 
usually started out with well-defined ideas, and have adopted 
certain plans to better existing conditions, but as time passed 
and new conditions arose, new regulations and restrictions 
were grafted upon the original plan until the live, active men 
iound themselves constrained and hampered in,the prosecu- 
tion of their business. Whichever way they might turn they 
found themselves confronted with some rule or bulletin of the 
association that restrained their freedom of action, even in 
matters that were immaterial to the general welfare. Often 
they found themselves inadvertently running counter to some 
rule of ancient date that had been overlooked or forgotten in 
the multiplication of such edicts, and were liable to be “held 
up” for an entirely innocent transaction. Members grow 
restive under restrictions that interfere with their freedom of 
action in business matters, and from muttered grumbling ad- 
vance rapidly to open hostility. It is unwise to. interpose so 
many restrictions upon the free conduct of business as to keep 














214 THE 


parties interested on the constant watch lest they make a slip 
and thereby attain unpleasant notoriety at the hands of a devi- 
ation committee. The experience of various associations 
tends to show that their members seldom wilfully violate the 
rules laid down for their guidance, and when complaints have 
heen investigated it has been found that the offense com- 
plained of was an inadvertance, possibly committed by an em- 
ployee of the accused, in ignorance of the rule violated. The 
tighter the lines are drawn the greater the liability of their 
being broken. It was a matter of general complaint that the 
old Tariff Association was too dictatorial and arbitrary in 
matters of little importance, and exceedingly lax in other 
respects. In considering the scope and plan of the new or- 
ganization now in contemplation, it is to be hoped that the 
committee will confine its recommendations to the three or 
four important points that are necessary for the betterment of 
the business, and refrain from going too deeply into the regu- 
lation of matters of detail. 





THERE has been a great deal said and written during the 
past few years about rebating and policy twisting in life insur- 
ance, but it is doubtful if these evils exist to the extent that 
has been represented. Probably such practices were more 
frequently indulged in previous to the organization of life un- 
derwriters’ associations, but since the field workers have been 
brought together in these organizations, and learned to know 
each other socially, they have come to realize that it is a mean 
thing to try to rob the man with whom they have hob-nobbed 
the night before. Pleasant social intercourse has done more 
to minimize the had practices in life insurance than all the 
legislation of the different States, combined with the where- 
ases and resolves of the associations themselves. But the 
snake is only scotched, not killed, for there are some rebaters 
still at work, and so there are many agents who are not mem- 
bers of any association or amenable to their social influences. 
That rebating has not been rampant recently is testified to by 
agents in the field, one of whom recently said: ‘There is a 
much better feeling among agents now than there was a few 
years ago, and while competition is as lively as ever, it is con- 
ducted on better lines. The rebating evil has practically dis- 
appeared among the better class of self-respecting agents, 
and we try to observe the old maxim of ‘live and let live.’ 
Occasionally we find a person trying to get business away 
irom us, but we generally make him exceedingly tired before 
he gets through. If he offers a rebate we go him one better, 
and if he secures the risk, it must be at the sacrifice of all or 
nearly all of his commission. We don’t hunt for customers 
with brass bands, however, and usually have our game safely 
bagged before the other fellows know what we are aiming at. 
The difficult thing is to locate your game, and then we some- 
times find that two or three of us are stalking the same ani- 
mal. Then is when the fine work comes in to test a man’s 
capacity as a business getter, and then is when the temptation 
to rebate is most pronounced. Generally, however, the con- 
test is waged upon the merit of the companies represented, 
and the most persuasive agent captures the prize. The twist- 
ing evil is not a serious one, except when an agent leaves one 
company to go to another. Then he may try to persuade 
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those whom he has insured to drop their policies in his old 
company and take others in the new one. This is worked 
with special unction if the agent has a grievance against the 
company whose service he has left. There is, however, not 
so much twisting done as one would be led to imagine 
from the printed statements. Where there is competition for 
a risk, the agent that gets left is apt to charge his successful 
rival with having given a rebate to the insured, and from in- 
definite and improbable rumors of this kind comes the infer- 
ence that rebating is the rule instead of the exception. With 
the desirable contracts that the companies are now issuing, it 
is a poor stick of an agent who has to resort to illegitimate 
methods in order to sell them.” ‘These are the views of one 
who has been many years in the field service of one company, 
and whose success is a guarantee that he understands the 
business thoroughly. 





THE ELECTIONS held in many States last week were gen- 
erally quite exciting, and during the campaign leading up to 
them occupied the attention of the public to the exclusion of 
almost everything else except regular business. Life insur- 
ance agents could scarcely find opportunity to present their 
arguments to those whom they desired to insure. If they in- 
troduced the subject they were more likely to be interviewed 
as to the prospects of this or that candidate than to secure an 
application for life insurance. The election fever rages vio- 
lently with us for four or five weeks, but with the announce- 
ment of the result of the voting the fever immediately sub- 
sides, and the business man returns to his daily routine. He 
is now approachable, and, whether his side won or lost, he is 
apt to be in a good humor. His election excitement has 
worn itself out, and he accepts the result with the utmost 
composure. The condition of the stock market since the elec- 
tion indicates that there is general satisfaction with the result. 
Stocks have advanced materially in price, which is construed 
to mean that the public has confidence in the condition of the 
country and the business outlook. Business is improving. 
There is an air of prosperity on every side. Our streets are 
blockaded with trucks, wagons and other vehicles, moving 
goods of all kinds to and from steamboat and railroad sta- 
tions. It is almost impossible to get through the blockade in 
the streets adjacent to the rivers, and some of the street car 
lines find it a difficult and tedious task to get their cars 
through. Life insurance agents ought to do a rushing busi- 
ness at this time. Their companies expect them to “beat the 
record” from now till the close of the year, so that they can 
show an increase in the amount written over last year. The 
war with Spain undoubtedly caused a falling off in insurance 
written during the summer months, and the best efforts of 
every man connected with the business should now be put 
forth to make up the shortage. It can be done if the agents 
make up their minds to doit. This is the harvest time as well 
as the “high pressure” season, and “hustle” is the watchword 
from now on. There should be no hesitation, no halting 
along the line. At Santiago the firing line kept pegging 
away both day and night, and success crowned their efforts. 
Agents may take a hint from our soldiers, and keep up their 
attacks early and late. Energy, vim, pluck and persistence 
will win every time. 
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SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

All of the electric lighting properties of the Borough of Brooklyn 
are now under the control of the Kings County Electric Light and 
Power Company. Schedules insuring the various plants have been 
covered during the past few days on a term basis by Broker A. E. 
Coe. 

During the last week or ten days there has been prevalent another 
one of those periods of “frost’—extreme dullness. Local under- 
writers active in the present struggle report that although they are 
still engaged with endless detail work, little business is offered which 
amounts to anything in the way of premium‘income. The outlook, 
therefore, is gloomy until whatever remnant of uncancelled December 
expirations is ordered renewed. 


Very many of the large companies are still firmly refusing to cancel 
pro rata their policies which were issued subsequent to April last and 
to rewrite at current figures. A few of them are willing to cancel 
short rate and issue again for one year, in order to reduce thereby the 
great volume of April, May and June expirations. Recollections of 
the immense amount of labor incident to that time last spring are still 
very vivid, and there is a feeling in the minds of local underwriters 
that steps should be taken as early as possible to so distribute the ex- 
pisations of those three months as to divide up the work involved. 
One redeeming feature in looking forward to that period is that, 
great as will be the work of renewing, there will be no cancellations 
to handle and so nullify the gross income. 

Suburban affairs have again assumed a more promising aspect. The 
new constitution and by-laws issued by the association provides for 
many loopholes found to exist in the old set of regulations. Special 
attention is given this time to the powers of the deviation committee 
—now a most necessary adjunct to all well-regulated associations. 
The number of outside companies is, nevertheless, quite formidable, 
notwithstanding the indications that the present membership list may 
receive some accessions by reason of the adoption of the new and re- 
vised rules. 

Breweries continue to be placed on a three-year basis. One of the 
most recent operations in this line is the risk of Obermeyer & Lieb- 
mann, located on Forrest street, Brooklyn. The total line of $300,- 
coo was handled by the brokers Emil Fraenkel & Co., at fifty cents— 
three years. 

Section 4 of the September resolutions is as follows: “That rates 
be made low enough to prevent excessive brokerage, and to discour- 
age unfair competition from non-members, and all risks in the terri- 
tory of the association be rated by minimum or specific ratings at the 
time of the reorganization of the Tariff Association, and by schedule 
as soon as practicable.”” One underwriter has remarked that in this 
section there was too much embodied in one sentence. It would 
almost seem that there were enough different subjects covered in the 
entire phrase to warrant a division somewhere. However, the idea 
to make ‘‘rates low enough to prevent excessive brokerage” appears 
slightly incongruous. The amount of brokerage paid is governed by 
the percentage on the premiums. Perhaps it was the intention that 
both rates and commission percentage should be low. Of this we are 
not in a position to state, but we cannot see what harm there can be in 
brokers making as much as they can, whatever the rates may be. 
Their income will be governed entirely by the ratio as allowed by the 
association and their enterprise and energy in getting business. If 
“excessive” brokerages are paid, that is not their fault or the fault of 
the rates fixed by the companies. The mere adoption of a scale of 
“low rates’ will not make the companies any more honest, whether 
the amount of brokerage be ten per cent or fifty per cent of the pre- 
miums. 

On the other hand, if rates are ““made low enough to... . dis- 
courage unfair competition from non members,” it would be one of 
the- wisest moves possible to make. We hardly see, however, the pro- 
priety of using the word “unfair,”’ since the competition of “non mem- 
bers” is about the only thing that is fair, that of regular members 
being of a kind that is apt to be extremely “unfair.” 


The last portion of the resolution, relating to the method and time 
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of rating “all risks in the territory of the association,” etc., is, of 
course, very proper, and in accord with good judgment and expe- 
rience. Minimum, specific, or schedule ratings are, in the absence of 
combined experience tables and classified results, the only accepted 
forms for arriving at proper premium charges. 


John F. Smith has succeeded S. D. Simonson & Co. in the Staten 
Island agency of the Liverpool and London and Globe, German 
American, Lancashire and other companies. 


CHICAGO AND THE WEST. 


‘The report of the committee which has been busy for some time 
investigating the methods of the Gans Salvage Wrecking Bureau 
seems to indicate thorough work and to put the bureau in a very 
favorable position before the companies and the public. A move- 
ment is now on foot, however, to reorganize the Gans Salvage 
Agency by having some twelve or more of the principal insurance 
companies become the proprietors. The Union Salvage Wrecking 
Agency is also in the field as a competitor, under the management of 
E. Jennings, A. Longstreet, Orval G. Blair and Frank M. Redfield, 
and claims to possess an unusually fine equipment for this class of 
service. 


When the plan of Simon L. Rubel, a well-known Chicago gentle- 
man, to organize a company for insuring mortgages is carried into 
effect a new branch of insurance will be developed, much akin to 
credit insurance. Mr. Rubel’s prospectus is naturally open to some 
criticism as to the accuracy of the deductions made from his premises, 
but the main difficulty with new forms of insurance is that the busi- 
ness to be undertaken is not usually sufficient in itself to warrant the 
organization of an exclusive company for such a purpose. It may be 
presumed that the companies already existing for the purpose of title 
and fidelity insurance would be qualified to add mortgage insurance 
to their daily tasks, if the prospects of business justified the experi- 
ment or their charters would permit it. In England there are at 
present but three companies transacting mortgage insurance in a 
limited way as one of several branches. Mr. Rubel has the backing 
of some prominent New York and Chicago capitalists, and there is 
good reason to believe that his company will soon be in operation. 


The past week has developed considerable activity in favor of “rais- 
ing the standard of the local agent.” Pursuant to the Detroit resolu- 
tion, the president of the National Association of Local Fire In- 
surance Agents has requested the companies to give expression to 
their views as to overhead writing, not only as a matter of good faith 
but necessarily for publication. The Continental of New York has 
again affirmed its faith in associations of local agents (where not con- 
trary to law), and significantly adds, “preferably supervised by State 
associations of local agents.”’” This would seem to show that the 
Continental is not disposed to ever return to its former connection 
with the Western Union. And, thirdly, the Western Union will with- 
draw its rubber stamp brigade from Ohio, in view of Commissioner 
Mathews’ favorable rulings toward agents’ associations. 


The proposed withdrawal of Mr. Letton of the Prussian National 
from the Western Union, following the retirement of others, indi- 
cates that the outlook for the present organization now operating un- 
der that title is not highly favorable. One New York paper grows 
quite hysterical over the subject, evidently forgetting that the decent 
burial of the present organization would naturally give place to some- 
thing better, just as the present Chicago Underwriters Association, 
with all its faults and troubles, is far superior to the local organiza- 
tions, exchanges and boards which preceded it and which were all, in 
their day, thought to be worth saving. The last so-called “strength- 
ening of the Union by the dragooning of a lot of unwilling and unap- 
preciative companies is now proven to have been a mistake, and it 
may not be inopportune to renew the suggestions once made in these 
columns that the way is again open for securing, through a judicious 
conference of companies, the possibility of a new organization which 
will supersede the present Union and give due recognition to the 
principles of limited executive jurisdiction to the special agent and 
local autonomy to the local agent. 

Local affairs in Chicago are still in statu quo, the committee of 
nine being given until this week to make its report. In the mean- 
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time a test inquiry was made as to the views of agents on the subject 
of reducing the rates on preferred risks, a proposition which was de- 
cidedly negatived, there being no public complaint on this subject 
and the members evidently preferring to pay solicitors and brokers 
the present excess commissions and “salaries” usual to this line of 
trade. 


BOSTON AND VICINITY. 


As was stated in last week’s issue of THE SpEcTATOoR, Edward D. 
Blake was elected president of the Boston Board of Fire Under- 
writers, to succeed Robert A. Boit. Osborne Howes was re-elected 
secretary, and the executive committee chosen is as follows: George 
FP. Field, E. C. Brush, J. J. E. Rothery, G. C. Holt, James Bruerton. 

Wednesday, the oth inst., was the twenty-sixth anniversary of the 
great Boston fire—in 1872. 

Secretary J. E. Perrin of the Commonwealth Fire Insurance Com- 
pany of New York has been in Boston, it is rumored, in search of 
some one to represent the company here as its agent. It is generally 
supposed that George N. Hagar was the agent, and nothing to the 
contrary has appeared so far as THE SPECTATOR has heard. 


The following agents in New England have been appointed by the 
British-American of New York: Worcester, Mass., A. C. Monroe; 
Lynn, Mass., Silsbee, Baker & Greer; Meriden, Conn., Flynn & Mur- 
phy; Waterbury, Conn., Albert G. Finney; Hartford, Conn., Silas 
Chapman; New Britain, Conn., F. H. Alford; Providence, R. I., W. 
A. Lester. 

The many friends of George W. Taylor, formerly of Blake & Tay- 
lor, now an independent adjuster, are sorry to learn that he was 
obliged to submit to an operation for appendicitis a few days ago, and 
at the same time they will be pleased to know that the same was suc- 
cessful and that he is apparently on the way to speedy recovery. 

The New England Insurance Exchange has referred the question of 
the term policy rule back to the executive committee. 


Last week the employees and other friends of Dana W. Bennett & 
Co., on the fifth anniversary of this firm’s appointment as Boston 
agents of the London and Lancashire, tendered their congratulations 
together with a floral tribute. 


The owners of farm property in the sparsely settled sections of 
Maine are complaining bitterly of* present insurance rates on such 
property as theirs, and threaten to do all they can to bring matters to 
correspond with their way of thinking in the Legislature this winter. 
On the other hand, insurance men are convinced that their experience 
with such property fully warrants the present rates. The class of 
farm property referred to is considered a very undesirable class of 
risk,and some ofthe companies decline to accept such risks under any 
consideration, for the reason that there are altogether too many total 
losses. The improvident farmer does not inspire confidence. 

One of Boston’s most prominent fire underwriters is at a deadlock 
with his coachman. It scems that the underwriter is in the market 
for a span of horses. His coachman has found a pair which suits 
him, but they do not please the underwriter. The coachman is, there- 
fore, sorely troubled, for he yearns for the prospective commission, 
probably, in case the underwriter purchases the span which the coach- 
inan has selected; and the underwriter is also anxious that the coach- 
man should receive his commission. But as he will have to pay for 
the span, he feels that he should have a choice in the selection of the 
horses. And here the matter rests, to the amusement of the under- 
writer, who dearly loves a joke. 


Life and Casualty Notes. 

Henry E. Turner, late president of the Atlas Accident, Boston, has 
been elected a representative of the Massachusetts Legislature from 
the city of Malden. 

The receivers of the Massachusetts Benefit Life expect to receive 
between $7,000 and $8,000 of amount deposited with the Mexican 
government for the protection of the Mexican policyholders. The 
Mexican policyholders have been reinsured in a Mexican company. 

Last Thursday the receivers of the Massachusetts Benefit Life As- 
sociation filed their report with the Supreme Court, and Friday morn- 
ing it was sent to the Insurance Department. The receivers have 
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examined and passed upon all death and disability claims presented to 
them, and have allowed as against the emergency fund death claims 
to the number of 298, amounting to $924,812, and disability claims to 
the number of 65, amounting to $59,912. The cases still pending against 
said fund and in litigation need not further delay the payment of divi- 
dend. Some of the pending suits are cases where an attachment of 
the real estate has been made, and the question of the validity of the 
attachment has been determined in favor of the receivers by a single 
justice of this court, from which decree an appeal has been taken by 
the claimant. A list of death claims, giving the number of the policy, 
name of the insured and the amount allowed by the receivers; also a 
list of disability claims, giving the number of the policy, name of the 
insured, name of the person entitled to dividend, and the amount of 
claim as allowed by the receivers is attached. The receivers have on 
hand for distribution the sum of $263,384. The amount received from 
the sale of furniture and printing plant, $4405, belongs, in the opinion 
of the receivers, to the expense account, and should be applied to the 
payment of claims against said account, unless the court directs that 
amount be applied to the expenses of the receivership. To pay a 
dividend of twenty per cent. at this time upon the death and disabil- 
ity claims allowed will take $196,945, leaving the sum of $66,439, which 
will, in the opinion of the receivers, be sufficient to meet any possible 
claims. The receivers pray that they may be authorized to pay a 
dividend of 20 per cent upon the death and disability claims attached 
to the report to the beneficiaries named therein. 


THE SOUTHERN FIELD. 

The sensation of the week in local underwriting circles is the ab- 
sence from his accustomed haunts of W. L. Sherrill, late generai 
agent of the Manhattan Fire, under circumstances more or less in- 
teresting. The word “late” may need explanation, as it is probably 
not generally known yet that his resignation as general agent of this 
company was requested and furnished on Saturday, November 5. 
Sherrill was at that time in New York, where he is understood to 
have gone on business of a pressing nature, which had been gradually 
approaching a crisis for some time. According to Executive Special 
James W. Durbrow, who has been in Atlanta for a week, the Man- 
hattan has long been dissatisfied with their Southern general agency 
arrangements, and had determined to make a change as soon as they 
could reach a solution of certain vexed questions of finance. It is 
this same financial question which is said to have called Mr. Sherrill 
to the metropolis, where the impending crash came on the aforesaid 
Saturday afternoon, and thereby hangs a tale which stamps Mr. Dur- 
brow as a finished financier, if not a rival of Sherlock Holmes. As 
the story goes, telephone message came to the Manhattan office from 
the Gilsey House early Saturday afternoon, regarding the quality of a 
certain draft of eleven hundred odd dollars, which had been presented 
by General Agent Sherrill. The draft was on an Atlanta bank, and 
by a clairvoyant inspiration the hotel people were advised to get the 
money from the New York bank, but'to hold same pending further 
investigation. This was done, and a few hours later Mr. Durbrow 
entered the Gilsey with an attachment for the eleven hundred odd, 
thereby placing a substantial credit to Mr. Sherrill’s account. This 
may have all been unnecessary and cruel, as the cash may have been 
forthcoming anyway Monday morning, but these Eastern insurance 
magnates are a suspicious, heartless lot. Shortly after this episode 
Sherrill is said to have left New York for Atlanta, where he was to 
meet Executive Special Durbrow a few days later and arrange the 
balance due. Mr. Durbrow came in on time, but up to this writing 
nothing has been seen of Sherrill, and both his family and attorney 
deny any knowledge of his whereabouts. The Manhattan people are 
not disposed to be severe on him, but are only seeking a settle- 
ment under their contract. Mr. Sherrill is well known to the in- 
surance men here, and many believe he will yet show up all right. 

It is needless to say that the Manhattan is looking for othe: con: 
nections, and Mr. Durbrow authorizes the statement that the com- 
pany will renew its affiliations with the South-Eastern Tariff Asso- 
ciation, and operate hereafter through board agencies. The manage- 


ment has about decided to establish a full-fledged Southern epart- 
ment in Atlanta, and it is probable that a manager will be selected 
before the first of the year, During his brief visits Mr. Durbrow has 
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made many friends among the prominent underwriters here, and it 
is believed that he will soon place his company on the same footing 
it occupied under Manager Thomas Peters. It is not yet known 
what move will be made by General Agent Scudder of the Germania 
of New York, for whom Sherrill was the Atlanta representative. 


The recent attack on the South-Eastern Tariff Association by 
Colonel Young, literary attaché of the Royal’s Southern staff, 
bolstered up editorially by The Insurance Herald, and the pointed 
rejoinders of Manager S. Y. Tupper of the Queen have afforded 
much food for gossip. Not that there was anything new about this 
attack, for it was simply one of a long series of slaps, slurs and side- 
swipes—some open, some veiled—which have pervaded the Colonel’s 
column time out of mind. One manager figures that all the pleasant 
things he has written about the association’s management in the last 
five years would not fill half a column. It matters not to the genial 
Colonel that the association has done, and is still doing, a wonderful 
work—holding itself together and making money for the companies 
when everywhere else was chaos. Things have not gone according 
to his ideas, or some of his suggestions have been ignored, and he 
proposes to keep on “cussing” the management. Some think this 
tariffphobia is due to indigestion, superinduced by arduous labor and 
country hotels. Captain Lee Tucker of The Vindicator attributes it 
to the Colonel’s unsatisfied ambition for presidential honors and the 
further fact that he was not placed on the present executive com- 
mittee. This can hardly be, however, for the Colonel is possessed of 
too much philosophy and repose of spirit to be harried by trifles like 
these. Besides, a review of his files will show that he was ever thus— 
whether on the committee or off—eternally and teetotally “agin the 
government.” But why not? The Colonel is your true artist, and, 
above all, abhors the commonplace. It seems so much more clever 
to be critical and to tear holes in the fabric woven from the brains 
and energies of mere plodders, while praise is vapid and platitudinous. 
And suppose he were to say nice things, no one would suspect him of 
sincerity, but would immediately look for the stiletto concealed be- 
neath the flowers. 

A partial plebiscite of the craft in regard to this discussion brought 
out some picturesque opinions. Here’s one from a prominent under- 
writer not on the committee: 


The most humorous feature of this whole episode, to me, is the 
editor’s intimation that, as expert authorities on underwriting, S. Y. 
Tupper and John D. Young are “hoss and hoss.” This is evidently a 
Piney Woods joke. Why, bless your soul, the Colonel is too nice a 
man to ever be a practical underwriter, and I don’t believe he makes 
any such pretensions. He would not forego the joys of an entertain- 
ing novel or a good dinner to capture the choicest line in all Dixie, 
while rates, schedules and statistics are his bete noir. I have often 
heard him quote from Dr. Holmes that “the power of dealing with 
figures is a sort of patent lever attachment which is often put in a 
mighty poor watch.” No, sir; the Colonel knows too much to in- 
vade the dreary realm of pure mathematics. The wheels of poetic 
fancy would be clogged and that unbridled pen which now wings its 
way all unhampered by dull, cold facts might lose its power to charm. 

“Tt’s a pity,” said one manager to another as they stood in the 
elevator car of the Equitable Building, “that John Young has gotten 
on the wrong side of this proposition.” “Do you know what he con- 
tends?” said the other. “No,” said the first manager, as he stepped 
off the car, “but I know John Young.” “What puzzles me,” re- 
marked a prominent field man, “is that an insurance journal which 
owes its existence and support almost entirely to this field should al- 
low its columns to be used for personal advertisement and for the pro- 
motion of private schemes, to the continual derogation of its pat ons’ 
interests. I care nothing for that ‘Southern Field’ persiflage; that is 
entirely discounted by the reputation of the writer, but it doesn’t seem 
quite fair that all the news from this field should be edited in the same 
spirit, if not with the same pen. Country agents read these things 
and sometimes believe them, while legislators find in them ample en- 
couragement for their populistic measures.” 


The municipal authorities of Jacksonville, Fla., in their efforts to 
milk the fire insurance companies, seem to have gone up against a 
kicking cow. When they placed a city license of $100 on each com- 
pany the rates were promptly increased ten per cent to cover this 
additional expense of business. This has raised a great howl, and the 
Council is holding hot sessions devising means to meet the situation. 
Some of the city fathers have proposed various compromises, but all 
have been scornfully rejected as “concessions to the octopus,” and the 
band plays on. 

Manager Thomas Peters of the Greenwich has recently effected a 
most advantageous reinsurance treaty with the Munich Reinsurance 
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Company. whereby they take over all his excess lines in Louisiana 
and thereby enable him to hold his large business there and still fully 
comply with the Barrett law. 


A new fire insurance venture is to be launched in Jackson, Miss., at 
an early date, under the name of the Capital Insurance Company, with 
A. C. Crowder, late of Birmingham, Ala., as its secretary and direct- 
ing force. 't is announced that the capital of $100,000 and surplus of 
$55,000 is to be made up in Jackson and Chicago, and further that the 
company will make its own rates and have no connection whatever 
with the South-Eastern Tariff Association. 

W. L. Sherrill is still out of reach of a warrant for larceny after 
trust, sworn out by by Jas. W. Durbrow of the Manhattan, and his 
office furniture has been attached. As the investigation progresses 
the shortage seems to. grow, until it is now believed to exceed ten 
thousand dollars divided between the Germania and Manhattan. 
General Agent Scudder is here from New Orleans, and has placed 
the local business of his company with Walter T. Tomlinson, their 
second agent here. This shortage is figured to about cover the net 
premium proceeds taken by these two non-boarders in the late rate 
skirmish. It is rumored that the Southern department of the Man- 
hattan has been offered to G. L. Crandall, manager here for the 
Milwaukee Mechanics. 

Life and Casualty Notes. 

The crude and clumsy attempt of three countrymen in Worth 
county, Georgia, to swindle three life insurance companies out of 
$7500 proved unsuccessful,.and the ingenious trio are now in limbo. 
The medical examiner who hatched the scheme had to have an agent 
to take the applications, and the precious twain found themselves in 
need of a magistrate to draw and witness a forged will. All this 
thickened the plot with complications, but in some way the secret 
leaked, and the Grand Jury did the rest. The fiasco seems to have 
been due entirely to the stupidity of the conspirators, the companies 
having suspected nothing wrong, and the incident serves to em- 
phasize the unwisdom of the promiscuous appointment by life com- 
panies of anyone who may apply for an agency. It now develops 
that one of these crooks, J. K. Patterson, the justice of the peace, had 
previously made application to another prominent life company for 
an agency, but, on investigation, was turned down. A like precau- 
tion on the part of the others would have saved much trouble and 
expense. 


There is said to be a similar case in Dooley county, this State, 
where'the agent not only bore a previous bad character, but had 
actually been particeps to another fraud practiced on the same com- 
pany. Under these circumstances it is not strange that the business 
is regarded with suspicion in some localities, and that it is some- 
times hard to enlist the services of good men in the work. 

William B. Thomas, at one time State agent of the Connecticut In- 
demnity and later general agent of the Iowa Life, has recently been 
appointed general agent for Georgia of the American Union. 


NOTES FRO? PHILADELPHIA. 


The Public Ledger of the oth inst. gave some information on “In- 
surance on City Property.” A member of Select Council, in pur- 
suance of an intention recently announced, has had prepared for sub- 
mission to city councils a cemplete list of the insurance in force on 
city property. The list in many instances states who placed the in- 
surance and with what companies. It also shows many interesting 
and amusing criticisms, evidently made by one who understands 
more about writing newspaper “scoops” than about writing fire in- 
surance. According to the article the grand total of insurance on 
city property amounts to $3,922,943, of which $2,432,149 is perpetual 
insurance and $1,490,793 term insurance. More than half of the total 
amount, $1,995,733, is on school property, less than $75,000 of which 
is term insurance. The cost of the perpetual insurance was $87,007, 
and the cost of the term insuraace will be $14,174, making a total 
cost of $101,271. The yearly~ cost of the term policies in force is 
$9569. The intention is to inaugurate a plan by which the city will 
carry its own insurance, canceling all existing policies, and with 
these return deposits and return premiums create at once a fair-sized 
fund. 


The annual meeting of the Philadelphia Fire Underwriters Asso- 
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ciation was held on Wednesday, the oth inst. On account of not re- 
ceiving the necessary two-thirds vote the proposed amendments to the 
by-laws failed of adoption. There was considerable discussion re- 
garding the matter of inforcing more prompt payment of premiums, 
but, like many other important subjects, it was laid on the table with- 
out any action being taken. As matters now stand any broker is at 
liberty to take as long as he can in making settlement. This may be 
put off from time to time, but surely something must be done in 
order to force the payment of premiums in at least a reasonable 
time. The regular election was held, and after the nomination of the 
entire association, singularly enough the old executive committee 
was re-elected. The officers of the association are as follows: John 
Tenney, president; Charles R. Peck, vice-president; Herbert Wilmer- 
ding, secretary, and Samuel D. Hawley, treasurer. The executive 
committee is as follows: John Tenney, chairman; L. C. Madeira, 
Charles Platt, Jr., Charles A. Hexamer, Charles H. Hollingshead, 
Charles R. Peck, Geo. G. Crowell, W. G. Crowell and George E. 
Wagener. 

W. A. Todd, late manager for the Union Casualty of St. Louis, has 
been appointed auditor and special agent for the Maryland Casualty. 
A good appointment. Mr. Todd has many admiring friends, who 
extend him best wishes for success in his new position. 


David B. Hilt retires as agent of the Farragut of New York. Chas. 
Tredick & Co. are now the sole representatives. 


E. A. Reilly, late an agent for the Equitable Life in New York, has 
returned to this city and again enters the service of the Mutual Life. 

Dulles & Crittenden have been appointed sole agents for Philadel- 
phia and vicinity of the American Fire of New York, and one of the 
agents for the Helvetia-Swiss. The American leaves the office of E. 
J. Deerlaw, and the Helvetia-Swiss leaves Martin & Co. Dulles & 
Crittenden represent, in addition to the above, the Palatine, National 
of Hartford, Pennsylvania Fire and Manchester. 

Chas. Tredick & Co. now represent the Helvetia-Swiss, vice Watt 
& Sherred. This adds another good company to the list already rep- 
resented by this firm. Mr. Bennett is bringing this agency to the 
front with first-class “protection, selection and inspection.” 





THE DECLINE IN INTEREST RATES.* 
Aftermath and Final Summation. 
Part IV. 


Although this article has been already extended considerably be- 
yond the limits originally intended, it is essential to its logical and 
proper conclusion that one or two showings of the tables, which have 
not received the attention to which their significance entitled them, 
should be further referred to. In such previous discussion in advo- 
cacy of a higher standard as has come under the observation of the 
writer the decline in rates of interest has been held up as the one 
consideration of importance, other profit factors being either lightly 
considered or wholly ignored. It is in this connection, especially, 
that I would again call attention to the ten-year aggregates of surplus 
interest and gains from mortality, expense, etc., as shown in the first 
of the tables in Part II. of this article. 

In the lack, until within the last two years, of any data from which 
to ascertain the proportion of interest earnings properly chargeable 
to investment expense it has not been practicable, of ‘course, to de- 
termine the amount of surplus interest otherwise than in gross. If 
in some cases the apportionment for this item in the general expenses, 
as given in the “Gain and Loss Exhibit” of the Connecticut and Wis- 
consin reports, appears to be excessive—I note instances where it 
amounts to fifteen, nineteen, twenty-one, and even forty-nine per 
cent of total expenses—it affords all the safer basis of calculation for 
my purpose. According to this authority the average percentage of 
investment expenses for 1896 and 1897 was, as already shown, 0.43 and 
0.42 per cent of net assets respectively. Applying the higher per- 
centage as an average for the whole period of ten years, we find that 
the total charge upon interest has been, in round numbers, $36,428,- 
ooo. The transfer of this sum from the aggregate of surplus interest 
to that of mortality and expense, etc., gains gives, in as close approxi- 
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mation as is possible of attainment, the actual figures of net profit 
coming properly under the two headings, to wit., in round numbers: 
surplus interest, $86,128,000; gains from mortality, expense, etc., $176,- 
020,000, equal to 1.15 per cent and 2.36 per cent upon the reserve re- 
spectively; also, it may be remarked, incidentally, equal to 5.06 per 
cent and 10.35 per cent upon gross premium receipts, consideration 
for annuities included. 

I have thought this illustration quite pertinent and worthy of all 
consideration as demonstrating that the interest factor, undeniable 
as is its importance, is not the only consideration, and does not of 
itself constitute the whole question. It must be borne in mind, more- 
over, that gains under the latter head, unlike those from interest, 
have the merit of being reasonably constant in the long run. Espe- 
cially is this the case as regards the mortality and expense factors, 
the tendency of the latter, indeed, anomalous as it may appear at first 
mention, being toward increased savings. The explanation is that, 
as the volume of outstanding business increases, that of new business, 
upon which falls the burden of cost, must necessarily bear decreasing 
proportion to it as the years roll on. This means the spreading of 
the attendant expense over a broader area. The following figures, 
indicating the trend in the last seven years, will illustrate. They re- 
late to twenty-three companies only, all figures of the two industrial 
companies being excluded: 











1890. 1897. 
Mean amount old business in force...............0: $2,896,054,000 $4,439,041,000 
PRS BPW RO UAMIIESS 3 65 crak ais ic cen cacdaaeorcoae eee 679,333,886 692,289,593 
Patio OF NEW (O° C1 DEL GIV0O. wecssseedececccesessecs 235 156 
MSCOES UPLONEIIIIN SECRIIORS 6 0.0.6 sce eucelne ee ceicbe eo sess 134,797,220 189,763,182 
MRMIEES, o.c'cc ine ssuee suse stam sossewaae Mantes sets 33,400,923 44,665,520 
Ratio of expenses to premiums...........eeeeeeeeees 24.77% 23.54% 











A simple calculation shows that this difference of 1.23 per cent in 
the expenses of the latter year means a relative saving of $2,334,000 
as compared with 1890. Not, necessarily, that expenses have of them- 
selves been reduced, but simply that they have had a larger pro rata of 
loadings to feed upon. 

I conclude with a brief recapitulation of the salient features in the 
several tables and illustrations submitted in connection with the pre- 
ceding parts of this article, to wit: 

1. That in three groups of companies having average net assets 
in the ratio of $106.44, $111.68 and $120.12 per $100 of reserve, re- 
spectively, and earning rates of interest averaging 4.81, 4.72 and 4.72 
per cent (minimum rates of last three years) the percentages of net 
profit were 0.57, 0.79 and 0.96 per cent, respectively, the same repre- 
senting in all cases excess of earnings over and above the require- 
ments of reserve and investment expenses. 

2. That the actual net profit from interest in twenty-five companies 
in 1897, year of minimum average rate (4.81), was $10,335,759 in 
amount, equal to 0.90 per cent upon net assets, and 1.03 per cent upon 
the reserves, showing, incidentally, that an average rate of 3.91 per 
cent would have sufficed to cover all requirements and maintain the 
standard of solvency. 

3. That the gross surplus earnings, so called, of these twenty-five 
companies aggregated in the last ten years the enormous sum of 
$269,407,070, of which $122,545,953 was from interest; $139,591,899, 
from the remaining factors (see remarks above), and $7,269,218, net 
gain from investment fluctuation, etc.; that of this total $147,982,892 
was returned to policyholders as dividends, the balance being carried 
to surplus, increasing that guarantee of security as regards policy- 
holders to $194,346,319, being 18.08 per cent in excess of all liability. 

4. A few examples showing what the increase in cost of insurance 
will be under the higher reserve standard, as proposed in the interests 
of greater security to the insured. 

All of which facts and figures I would respectfully submit for the 
consideration of whomsoever it may concern. B. F. Brown. 

Notge.—In part III. of this article printed last week an error oc- 
curs in the third example showing difference between the four per 
cent and three per cent reserves at tenth policy year. The policy is 
described as a “twenty-year endowment by equal annual payments” 
instead of “life, ten annual payments.” 

Boston, Mass., November, 1898. 
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COMMUNICATIONS. 


Information Wanted. 


{To tHe Epitror oF THE SPECTATOR.] 

In your issue under date of November 10, page 206, under the caption 
of Communication you give the impression that something is wrong with 
the International Registry Company of 181 Broadway. Have yuu any 
reason to believe that there is anything seriously out of joint in the man- 
agement of this company, and that it is not entirely reliable? I am in- 
terested in behalf of a friend, and would thank you for an early reply. 
Yours truly, H. L. WILLIAMS. 

DAVENPORT, IA., November 12, 1898. 


[The communication referred te was simply a complaint that cor- 
respondence addressed to the company had not been answered promptly. 
There was no expression of opinion as to the standing of the company. 
See communication from the company printed in this issue of THE 
SPECTATOR.—Editor THE SPECTATOR. ] 





The International Registry Company. 


{To tHe Epitor or THE SPECTATOR.] 


We note the communication from a Mr. Atchley in your issue of last 
week in reference to his correspondence with this company, and beg to 
advise you that we have by no means been derelict in our attentions to the 
gentleman. We find, on reference to our files, that we received two letters 
from Mr. Atchley,.one last June and the other in September, both of which 
were answered the same day of their receipt. 

There is no “‘loose joint’”’ in the correspondence department or any other 
department of this corporation; we, of course, receive hundreds of applica- 
tigns monthly for agencies, many of which are not directly answered by 
us, but are referred to our general agent in the territory from which such 
inquiries are received. Yours respectfully, 

INTERNATIONAL REGISTRY COMPANY, 
NEw YORK, November 12. H. G. ELLIoTT, Secretary. 








CASUALTY INSURANCE. 





—A compact of plate glass underwriters has been formed at Vincennes, 
Ind. 

—The London Guarantee and Accident has appointed George M. Cobb 
resident manager at Indianapolis, Ind. 

—Embezzlements during September, according to the monthly bulletin of 
the Fidelity and Casualty, amounted to $353,379. 

—The Inter-State Casualty will continue issuing its prize for every two 
applications of a box of red, white and blue pencils to agents until Jan- 
uary 1. 

—The Maryland Casualty has appointed William A. Todd, who recently 
resigned as resident manager of the Union Casualty and Surety for Phila- 
delphia, auditor and special agent. 

—Edward P. Amerine of Montgomery, Ala., formerly agent of the Aitna 
Life, has been made special agent of the Standard Life and Accident for 
the territory included in the Gulf States. 

—During the month of September 9,154 inspections were made by the 
Fidelity and Casualty, 7,403 of which were on boilers, including internal 
and external inspections, and 1,751 for elevators. 

—The capital of the Pacific Surety has been increased to $250,000, and 
the company will branch out and do a more extensive business. Applica- 
tion for admission to Colorado has been already made. 

—William B. Mann, formerly district superintendent of the Pacific Mu- 
tual Life in New York city, has been appointed superintendent of agencies 
of the personal accident department of the Frankfort American Insurance 
Company for New York city. 

—Frank J. Gaffney, son of the well-known and popular life insurance 
man, John S. Gaffney, is now writing personal accident insurance through 
the office of that energetic firm, Clapp & Griffiths, managers for the Fidel- 
ity and Casualty. Mr. Gaffney is a young man of hustling abilities, and is 
already making a success of the work. 

—The London Guarantee and Accident has made a number of changes 
in its St. Louis office which will materially strengthen its agency force 
there. Frank C. Case becomes general agent, succeeding the firm of Greg- 
ory & Pierce, dissolved, Mr. Pierce remaining with the office as assistant 
general agent. The liability department has been placed under the 
charge of R. Reynolds Moreton as superintendent. 

—The Fidelity and Casualty has made the following recent agency ap- 
pointments and changes: James P. Francis at Nickerson, Kan., succeed- 
ing W. F. Hendry; Ellis Bros. at Roanoke, Va., succeeding Johnston & 
Co.; Lapham & Van Camp at Lyons, N. Y., succeeding Lapham & Shep- 
ard; Joseph H. Wright at Trenton, N. J., succeeding A. Updike and B. M. 
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Phillips & Co.; W. S. Clapp & Co. at Kearney, Neb., succeeding Sherwood 
& Baldwin; Marius C. Burch at New Decatur, Ala., succeeding Burch & 
Wyatt, and George W. Harney at Marysville, Cal., succeeding Harney & 
Trayner. 

—The Central Accident of Pittsburg is meeting with its customary suc- 
cess, and so far this year has made a gain in new business of about fifty 
per cent over the same period of last year. Secretary Butler is one of the 
hardest workers in the business, and in spite of his office duties finds time 
to keep in close personal contact with his field men by visiting them sev- 
eral times during the year. Among the company’s numerous policies the 
specific indemnity policy meets with special favor among business men 
generally. 

—As a result of the conference held by the liability managers in Hart- 
ford recently, two committees were appointed to take charge of affairs in 
the East and West. They are: Eastern committee, President Batterson 
of the Travelers, President Seward of the Fidelity and Casualty, Manager 
Endicott of the Employers Liability, and Vice-President Moore of the 
United States Casualty; Western committee, Manager Masters of the Lon- 
don Guarantee and Accident, President Ellerbe of the Union Casualty and 
Surety, and Manager Maybury of the Standard Life and Accident. 


—Insurance on live stock is a business that has never been developed 
to any great extent in the United States, being almost exclusively carried 
on by assessment companies, many of which have failed on account of the 
heavy mortality and bad moral hazard encountered. About the only coun- 
try in which this class of insurance is operated with much success is 
France, where there are several companies doing business at a fair profit 
and which seem to be managed upon a safe and satisfactory basis. During 
1897 the statements of eleven of the largest of these offices show total 
premium receipts of $269,700, against which claims amounting to $217,300 
were paid. At the end of the same year these companies had insurance 
on their books amounting to $8,757,500, against $8,117,000 the previous year, 
a gain of $640,000. Although the moral hazard enters largely into the 
business, which is also subject to great loss through disease, the loss ratio 
has never shown any marked increase in any one year, but has alway been 
in proportion to the steady increases in other departments. It has been 
the practice of these offices to insure the stock only for four-fifths of its 
value, leaving the assured to run his. own risk on the remaining one- 
fifth, but the Avenir, one of the largest, has from its commencement 
issued policies for the full value. 








— 


NEWS OF THE WEEK. 


Tanenbaum Contract Cases Decided. 

JUSTICE O’GORMAN of the Tenth District Municipal Court, New York 
city, has given judgment in favor of I. Tanenbaum, Son & Co. against E. J. 
Adler & Co. for breach of contract. The latter firm had contracted to 
allow the former to place and renew all insurance up to the first of Febru- 
ary, 1899, but contended on the trial that the contract did not apply to the 
renewing of expiring policies beyond that date. Benno Loewy, attorney 
for Tanenbaum, claimed that it was the duty of Tanenbaum to renew ex- 
piring policies for the same term, at the same rate and in the same com- 
panies as those expiring, regardless of the expiration date of the contract, 
and his contention was that if a policy expired a day prior to expiration of 
the contract it was nevertheless the duty of the Tanenbaum firm to renew 
the same for the period of the expiring policy, whether the rate was above 
or below that at which Tanenbaum had agreed to deliver the policy to the 
assured. Justice O’Gorman sustained the contention and held that it was 
not only the right but the duty of Tanenbaum to renew expiring policies 
for the period during which they had been originally written, and that the 
insured under the contracts were bound to take such policies and pay the 
premium thereon. This is the fourth case under similar contracts decided 
in favor of I. Tanenbaum, Son & Co., and the judgments in all four cases 
have been satisfied. 


The Continental and Outside Risks. 
HENRY EVANS, vice-president of the Continental, has issued a circular to 
agents of the company relative to the proposed organization of a new 
Tariff Association in New York. He refers to what is known as the “Con- 
tinental Plan,’’ and quotes the following paragraph therefrom: 











No brokerage in excess of ten per cent shall be paid on any risk located 
outside of the territory specified in Section 13. In case any risk or prop- 
erty located outside of the territory of this association be written or ac- 
cepted otherwise than through a local agent of said company residing at 
such place, the rate at which the risk is accepted shall be that of the local 
tariff or place where. it is located, and the policy shall conform to rules 
and forms there provided. This provides that members shall not write 
over their counters in the territory covered by this association, in violation 
of the tariff of any other local board. 


The circular says that some opposition to this clause has been de- 

















THE 


veloped, and he urges the agents to communicate with other companies 
they represent and endeavor to have them insist upon this rule for the 
protection of the local agency business. The circular asserts that ‘“‘the 
agency business is of much greater importance than the Metropolitan Dis- 
trict business.’’ The organization of local boards is earnestly urged, and 
the opinion expressed that all central organizations of underwriters are 
doomed. , 
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New Insurance Capital in 1897-8. 
THE statement having been so frequently made that the introduction of 
new insurance capital and the formation of new companies led to demoral- 
ization and to the breaking up of the old Tariff Association, we present 
below the list of companies that were organized in 1897-8, those that were 
admitted to the State, and the capital of each: 


COMPANIES ORGANIZED IN 1897. 





Capital. Capital. 
Assurance Co. of America...... $200,000 | Liverpool & London & Globe. $200,000 
Geranin! ATHANCC ..30s .6ss0500000 200, Magdeburg Fire............. ,.++- 200,000 
COW OEDE Sos ccsiewes cin Veseuo ewes 200,000 | North British and Mercantile... 200,000 
EAGCOM FTG sckseveataweseewess BO OD TANT E ETE: 0c inne :016,6 00 0:5i50'ss\e envio 200,000 

COMPANIES ORGANIZED IN 1898. 

Capital. Capital 
Brition” AsiGsI0 665. isscsscs0ece r PE THGesMICNe Tire... o 00000200008 $200,000 
Caledonian American............ 200,000 | Washington Assurance.......... 200,000 
Independent National........... 200, PPI. . cccubsneuewanees scene eke 200,000 
OE ee URUOR T ARCMNGBET,. oc ov 0 ce csedcceceses es : 
SE MUMUNIO is duidvanaindasecsawasee 00. PRCITODOITAN: | 06 0:0:9:05 605sns 0020” 200,000 
Thuringia American............. 200,000 | *Cosmopolitan ...........--+.06- 200,000 
SUDICES Bes xaves oa nwaseccesecehecs 200,000 

*Have not begun business. 
COMPANIES ADMITTED IN 1897 AND 1898. 

Capital. Capital. 
Howard, Baltimore.............. $200,000 |} Alliance Association, London... ...... 
National, Baltimore............. 200,000 | State Fire, Liverpool............  ...00. 
Rockford, ROCK{OLG ...2009050600 200,000 | Baloise, Baale............... peinees! | hnisie's 
Saginaw Valley F. and M., Munich Reinsurance, Munich.. ...... 

SNOW 5innce55 sch oh bsabushene 200,000 | Law, Union & Crown, London. ...... 
Southern, New Orleans......... 300,000 | Svea, Gothenburg............00+ seeves 
Virginia F. and M., Richmond. 250, 
COMPANIES THAT HAVE RETIRED. 

Capital. Capital. 
Firemens of Boston............. $400,000 |} Merchants and Manufacturers 
LARODUR. os 56Ssussne ShbSkeeds camer 200,000 OE SRIEISRORE. 50:00:05 5:0,n050 ose ,000 
PRORWOOE » onxnannesdessspeesenscar 200,000 | Schuylkill, Philadelphia........ . 200,000 





The following companies withdrew on account of the demoralized con- 
dition of business: 

Fire Association of Philadelphia, Capital of Concord, N. H., National of 
Baltimore, Delaware of Philadelphia (subsequently resumed). 





Overhead Writing. 
THE following circular letter to companies has been issued by the Na- 
tional Association of Local Fire Insurance Agents, under date of Novem- 
ber 7, in regard to overhead writing: 


The reported action of the Western Union at its last meeting at Niagara 
and the resolutions adopted by the companies at their New York meeting 
September 20 are gratifying evidence that both managers and companies 
are emphatically opposed to overhead writing. The plank suggested for 
the proposed organization or reorganization in New York, pledging its 
members to observe tariff rates on outside risks, is especially significant 
and important to local agents. When overhead writers adhere to tariff 
rates and quote tariff rules overhead writing will cease. The attitude of 
the National Association of Local Fire Insurance Agents toward overhead 
writing has been clearly expressed and is well understood for the purpose 
of exerting its influence against this practice in a systematic and effective 
way. The association at its last meeting directed the preparing and pub- 
lishing of an alphabetical list of those companies which are opposed to 
overhead writing in practice as well as in theory. When the list is issued 
every local agent in America will be urged by the association to ‘‘adver- 
tise, recommend, support and favor in all honorable ways and by ail possi- 
ble means companies whose names appear thereon, and who have thus 
expressed their willingness to respect and protect the business of the local 
agents.’’ In accordance with the instructions of the association the said 
list will include the names of the companies which advise the undersigned 
that hereafter they will not practice overhead writing, either in the form 
of insurance written for property owners direct or in the form of reinsur- 
ance, it being understood that the writing of ‘‘railroad schedule, which 
includes rolling stock,”’ is not classed as overhead writing by this associa- 
tion. Sincerely hoping that you will wish the name of your company to 
appear on this roll of honor and authorize us to publish it thereon. 





The Metropolitan Life and Its Policies. 


Now that it is all over, was there any life insurance company in the U. S., 
except the Metropolitan, that left its policyholders, existent and pros- 
pective, wholly free to join the army or the navy during the late war 
with Spain—left them altogether untrammeled with extras, permiis, lim- 
itations or conditions of any sort to go and fight, or to stay at home, just 
as they pleased? If so, which was it?—IJnsurance. 

When the war broke out there was much competition between the life 
insurance companies to provide our soldiers and sailors with life insur- 
ance. But the ‘“‘war risk’? was estimated to be very considerable, so that 
most companies either exacted an additional premium or imposed various 
restrictions upon the insured. The Metropolitan, however, placed no lim- 


SPECTATOR 





[Thursday 


itations whatever as regards volunteering upon its policyholders, or upon 


those who wished to insure with it. They were left absolutely free to 
volunteer in either the army or navy without violating any condition of 
their insurance. This action on the part of the Metropolitan was well 
calculated to encourage enlistments, and can only be regarded as highly 
patriotic. 





New York Life Readmitted to Switzerland. 
PRESIDENT John A. McCall of the New York Life Insurance Company 
received information on Tuesday from the Swiss government and from the 
Secretary of State at Washington that the New York Life, which ceased 
to do business in Switzerland with other American companies in 1891, had 
been readmitted to that country, with full authority to proceed with the 
placing of agencies and the general transaction of its business. 

The outcome of this case is of interest, as the Swiss government had 
declined to admit American companies, while, on the other hand, no re- 
strictions were placed on Swiss companies doing business in the United 
States. When Mr. McCall became president of the New York Life he 
informed the Swiss government that he would conform to all its require- 
ments and make an annual statement of the company’s affairs on the 
blanks furnished by the Swiss government. Negotiations have been pend- 
ing along these lines for a year, and the State Department at Washington 
had requested the American Minister at Berne to urge upon the Swiss 
government that the commercial relationship between the two countries 
had been so satisfactory it was hoped no further obstacle would be placed 
in the way of American companies. To this the Swiss government re- 
plied that it would consider the New York Life’s application on its merits, 
provided a complete report was submitted in all details. Accordingly, 
the second vice-president and actuary of the company were sent to 
Switzerland with a complete report, and now the notification is at hand 
that the company has been readmitted without restrictions of any kind. 





The Nippon Life of Japan. 

THE Nippon Life Assurance Company, Limited of Osaka, Japan, has issued 
a pamphlet in English giving its annual report for 1897 and also details of 
its mortality experience since its organization in September, 1889. At the 
close of last year the company reported invested funds amounting to 
1,317,467 yen, which is the Japanese equivalent for the American dollar. 
Its premiums in 1897 amounted to 602,404 yen, and the total income to 727,- 
120 yen. It paid 145,110 yen for death claims in the year, and 12,885 for 
surrender values. Its insurance account shows new business of 19,017 
policies for 5,317,470 yen, the total amount in force now being 16,826,840 
yen, divided among 61,302 lives. It will be noticed that the average policy 
is rather small, being only 274 yen. 

The report gives a number of interesting particulars as to the various 
kinds of policies in force, the sex and occupations of the insured. One- 
fifth of the company’s policyholders are women. The mortality experience 
of the company since its foundation has been favorable, being equal to 
only seventy-six per cent of the expected. In these first eight years of the 
company’s experience Japan has been engaged in war, has had to subdue 
Formosa, and has suffered the loss of some eighty thousand souls by 
cholera and dysentery. All these things have had an unfavorable effect 
upon life insurance companies, and the Nippon Life’s managers are to be 
commended for their efforts to show clearly the results of war and pes- 
tilence. This report is well worthy of careful consideration on the part of 
all interested in the actuarial side of life insurance. 





A Useful Purveyor. 


A CATALOGUE of the publications of The Spectator Company is well worth 
careful scanning on the part of anybody who has to do with the business 
of insurance. THE SPECTATOR, one of the oldest weekly insurance jour- 
nals, speaks for itself, as it reaches the general public; but there are 
bcoks and pamphlets and leaflets that are not so well known. Among 
these the most important for general office use is ‘‘The Year Book,”’ in 
two large volumes, wherein one can find an answer to almost any question 
that may arise as regards the standing of companies, statutory require- 
ments, digests of decisions, names of directors, a list of 20,000 agents, be- 
sides a vast amount of general information concerning insurance. The 
list of books that relate to the practice of insurance of various kinds is 
large and comprehensive. The aim of the publishers has been to put into 
an agent’s hands every sort of book or tract best calculated to help him in 
his work. The plant is now a very large one, requiring much office space; 
and a large corps of writers, statisticians and traveling salesmen.—In- 
surance. 





Plate Glass Local Boards. 


A HARMONIOUS meeting of the representatives of the various plate 
glass insurance companies was held in Philadelphia on Monday, the 3d 
inst. A committee was appointed consisting of the agents of the Lloyds, 
United States and Maryiand Casualty companies to draft necessary rules 
and regulations. A money deposit and a stamping clerk system are 
spoken of. All hands seem quite hopeful of soon having a good organiza- 
tion.—The Spectator, Oct. 13, 1898. 


Would not a little moderation in the demand for volume be more 
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conducive to the permanency of the board than “money deposit and 
a stamping clerk system?” Get your rates down, gentlemen, to a 
point where a right insurance margin may be expected, and expected 
only when the greatest care is exercised in underwriting, and you will 
solve your difficulties. When rates are so high that cutting can be 
indulged in safely, cutting will be done, despite everything. It seems 
impossible for plate glass managers to learn this simple lesson. 
Having tried hard to get the principle adopted while inside a plate 
glass conference, and having failed, we now propose to enforce the 
idea without any conference. The gentlemen who failed to follow 
us “inside” have no option but to do so now when we are on the 
outside.—President Geo. F. Seward, in The Monthly Bulletin of the 
Fidelity and Casualty. 





The Suburban Underwriters Association. 
AT a special meeting of the above association held in New York last week 
the following officers were elected: President, William N. Kremer; treas- 
urer, A. H. Wray; secretary, E. G. Snow, Jr.; executive committee, J. W. 
Barley, A. M. Burtis, J. H. Burger, Geo. M. Coit, J. J. Henry, Geo. W. 
Hoyt, Benoni Lockwood, J. A. Macdonald, E. O. Weeks, Geo. S. A. Young. 
Amendments to the constitution and by-laws were adopted as follows: 


Article V of the constitution shall be amended to read as follows: 

The officers of the association shall be a president, a secretary, a treasurer, and 
an executive committee of ten, the chairman of which, in the absence of the 
president, shall act as president pro tem., and a deviation committee of five. 

The president, secretary, treasurer, executive committee and deviation com- 
mittee shall be elected by ballot at the annual meeting, which meeting shall be 
held on the second Tuesday in March of each year, and shall hold office until 
their successors are elected. 

Article III of the L ectnie shall be amended to read as follows: 

The president shall annually appoint a nominating committee, which shall 
present names for officers, executive committee and deviation committee, and the 
report of said committees shall be sent to each member of the association at 
least two weeks before the annual yee ee 

The officers, executive committee and deviation committee shall be elected by 
ballot, and_a majority of the votes cast shall be necessary to elect. 

Article IV of the by-laws shall be amended to read as follows: 

Section 1. The duties of the president shall be to preside at all meetings of 
the association, to call meetings upon the recommendation of the executive com- 
mittee, or special meetings as prescribed in Article I. He shall also be ex-officio 
member of the executive committee and all sub-committees thereof. 

Sec. 2. The duties of the secretary shall be to keep a record of the proceedings 
of the association and of the standing committees; to notify members of all 
meetings, and promptly inform members of any change of ratings; also of any 
new rules and regulations adopted by the association. 

Sec. 3. The duties of the treasurer shall be to collect such sums as shall be 
assessed upon the members, and deposit same to the credit of the association in 
a depository approved by the executive committee, and to disburse the same 
only upon the order of the chairman of the executive committee by checks signed 
by the treasurer. He shall keep proper books of account, and shall make full 
report once every quarter to the executive committee and to the asscciation 
whenever called upon by the executive committee, and perform such other 
duties as shall be required of him by the executive committee and all sub-com- 
mittees thereof. He shall also be ex-officio a member of the executive committee 
and all sub-committees thereof. i 3 

Article V of the by-laws shall be amended by the addition of a section known 
as Section 7, which shall read as follows: ; : 

Sec. 7 The executive committee shall appoint from their number a committee 
of five, to be known as the committee on relief, the duties of which committee 
shall be to consider and act on all requests for relief under the rules and rates of 
the association; their decision to be final. . f 

The following article, to be known as Article VI of the by-laws, shall be incor- 
porated therein: : 

The deviation committee shall have power to examine the books of any office, 
agency or branch office alleged to have deviated, and also the party complained 
rs and his refusal to testify to any questions pertinent to the complaint shall be 
deemed an admission of the truth of the charge. Appeals from the decision of 
the committee may be made to the members at any meeting, notice of such 
appeal having previously been given to each member of the association, and the 
findings shall be confirmed unless a majority of those present vote otherwise. 

The deviation committee may impose penalties in fines not exceeding $100 for 
any violation of rule or rate. 

Article VI of the by-laws, which reads— : 

“The proceedings of this association shall be regarded as confidential, and any 
member tg oe its deliberations shall be subject-to censure.”—shall hereafter 


be known as Article VII. 





Notes of Companies and Agents. 


The London Guarantee and Accident Company announces the appoint- 
ment of Charles O. Roemer of Wheeling as general agent for West Vir- 
ginia. The company’s experience continues satisfactory, and its financial 
account will show further improvement on January 1. The London’s an- 
nual greeting in the shape of a vest pocket diary will be more in demand 
next year than ever on account of the introduction of additional useful 
features, notably maps of the various States and statistics of all important 


points in the same. 

Mrs. C. B. Kendall, prominent in the Daughters of Rebecca and formerly 
with the Mutual Life, has been given charge of the woman’s department 
of the North American Accident Association. This is a new feature de- 
signed to protect women wage earners, and has thus far proven quite 
satisfactory. Up to date the North American figures this as its best year, 
and a gain of at least $10,000 in net surplus will be shown in its state- 
ment. 

A business of nearly $8,000,000 will tell the story of the Iowa Life’s good 
work for 1898. The company is faring particularly well in Texas. It is 
now entered in about seventeen States, and has a line of policies sufficient 
to meet all conditions of humanity. Needless to add that it can always 
utilize first-class field workers. 

The Saginaw F. and M. Ins. Co. of Saginaw, Mich., is having the rather 
unusual experience this year of increasing its business. The report that 
the company is about to enter Massachusetts is without foundation in fact. 

As the reports concerning the big life insurance premium obtained re- 
cently by Geo. W. Riggs, a Chicago manager of the New York Life, have 
been more or less faulty, a correct version of this transaction may be in 
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order. First of all, the amount of the check was $101,990, representing the 
largest premium ever written by the New York Life, and indeed it is 
believed to be the largest purely life insurance premium ever received by 
any company. It was for two policies, viz.: a single premium ten-year 
endowment, amounting to $100,000, and an annual premium on a ten pay 
life amounting to the difference, $1990. Mr. Riggs is not stating the 
amounts insured for just now, and as the first policy contained special 
beneficiary arrangements, it will not be so easy for the reader to guess 
either. Two lives were insured. The gentlemen are prominent New York 
and Chicago business men. The transaction occurred in New York, on 
Broadway, near Wall Street. Mr. Riggs closed his deal in his first inter- 
view, which lasted eight hours. He had strong competition to meet. This 
is not Mr. Riggs’s first victory in New York either, as he has a record of 
about $120,000 in premiums personally written in the same neighborhood 
during the past two years. Neither will it be his last, as he has a prom- 
inent Fifth Avenue resident about ready to close for a large amount upon 
his return from the far West, where he now is closing.another big deal. 
President McCall took occasion to congratulate Mr. Riggs upon his record- 
making premiums in a personal letter. Mr. Riggs at a little later date 
will be quite willing to give all names and amounts. 


The Mortgage Insurance Company of New York, to insure real estate 
loans against default of principal and interest, will probably be ready for 
business by January 1. Simon L. Rubel of Chicago, who has engaged to 
raise half the funds, $500,000 (the company will start with a capital of 
$500,000 and a surplus of a like amount), reports such progress with his 
work as to make the above statement seem likely. Mr. Rubel will prob- 
ably be the Western manager. 

The Illinois Life Association, whose career since its organization has been 
characterized by a success of no mean order, is closing its best year. This 
is one of the best conducted natural premium companies in the West. 


P.R. Proctor, secretary of the Michigan Manufacturers Mutual Fire Ins. 
Co. of Saginaw, Mich., formerly the Saginaw Valley Mutual, is treating his 
policyholders to a twenty per cent dividend this year, which, it goes with- 
out saying, is highly appreciated and will be conducive to an increased 
business next. On July 1 the company’s assets amounted to $173,679, with 
liabilities practically nil. The surplus increased nearly $15,000 during the 
first six months. This, and the Michigan Millers Mutual of Lansing, are 
about the only State Mutuals which have stood the test of solvency applied 
by Commissioner Campbell this year. Li 











MERE MENTION. 


Life Insurance Notes. 

—An advertiser in another column announces his willingness to purchase an 
interest in an established life agency. 

—James W. Ellsworth, manager of the Union Mutual Life at Cleveland, Ohio, . 
died there on November 7 at the age of 57. : 

—President E. F. Clark of the Excelsior Life of Toronte has tendered his resig- 
nation, owing, it is said, to differences with the directors. 

—The firm of Jennings & Cook, general agents of the Provident Life and Trust 
at Detroit, has been dissolved, Mr. Jennings remaining in charge as sole agent. 

—Samuel M. Knox, manager of the Penn Mutual Life for the State of Dela- 
ware, has been elected a State Senator on the Republican ticket by a plurality 
of 1845. 

—R. L. Cressy has been appointed manager of the Chicago office of the Fidelity 
Mutual Life, and not Cook County manager of the Security Mutual Life, as was 
stated in our issue of last week. 

—The Triple Link Mutual Indemnity Association of Chicago, which has 
hitherto confined its membership to Odd Fellows, will branch out on the first cf 
the year and do a general business. 

—The Penn Mutual Life is considering plans for a large addition to its home 
office in Philadelphia, in the rear of its present building. It will be six or eight 
stories high and thoroughly fire proof. 

—The Cleveland, Ohio, agency of the State Mutual Life, under Hubert H. 
Ward, has been moved from 89 Euclid Avenue to the New England Building, 
owned by O. W. Norcross of Worcester, a director of the company. 

—A secret fraternal benefit association has been incorporated at Indianapolis 
called the Toilers of the World. The incorporators are D. F. Kennedy, Franklin 
A. Landers, W. H. Daggett, Dr. W. G. McChesney and C. K. Ewing. 

—Jacob Leithmann, comptroller of the Penn Mutual Life, died at his home in 
Philadelphia on November 7, from heart disease. Mr. Leithmann had been con- 
nected with the company for twenty-nine years, having entered its service in 
1869. 

—George D. Galpin has resigned the local agency of the Provident Life and 
Trust at Buffalo to accept a similar position with the Union Central Life, re- 
placing the former agent, Mr. Wright, who goes to the company’s New York 
office under Dr. Fricke. 

—During the first ten months of 1898 new insurance was written by the Union 
Mutual Life amounting to $7,048,719, a gain of $663,558 over the same period of 
1897. Of this amount $683,157 was written during October, being also a gain over 
the same month last year of $44,727. 

—There is a movement on foot by life insurance agents in Chicago to break up 
the practice of rebating. A committee has been appointed and counsel retained 
to evoke the aid of the State law against the practice, and stringent measures are 
to be taken to bring the rebaters to justice. i 

—A loan of $1,150,000 has been made on the Columbus Memorial Building in 
Chicago by the Northwestern Mutual Life of Milwaukee, The loan, which is to 
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run for ten years with four per cent interest, is partly a renewal of a $1,000,000 
lean held by the company on the same property at five per cent. 


—The following have been recently appointed agents of the American Union 
Life: Columbus Hall, general agent at Trenton, Ohio; Endaley Bros. of Lincoln, 
State agents for Nebraska; Dwight Wells, general agent at Syracuse, N. Y., and 
George A. Rider, general agent in New York city. 


—On Wednesday, November 9, Emma R. Tuck, wife of Dr. Henry Tuck, first 
vice-president of the New York Life Insurance Company, died at her home in 
New York. She was the youngest daughter of the late William H. Beers. Dr. 
Tuck has the heartfelt sympathy of his many friends in the loss he has sustained. 


—Boswell & Buckley, managers of the Provident Savings Life for the Central 
West and part of the South, have incorporated at Charleston, W. Va., under the 
firm name of Boswell, Buckley & Co., with a capital stock of $50,000, and, besides 
representing the Provident, will do a general insurance and financial agency 
business. 


—Col. J. A. Goulden of J. A. Goulden & Son, metropolitan managers of the 
Penn Mutual Life Insurance Company of Philadelphia, has returned from an 
extensive business trip through Missouri, Colorado, New Mexico and Texas, in 
company with a large party of Eastern capitalists. 

—Joseph E. Baker of the well-known firm of Baker Bros., general agents of the 
Mutual Life at St. Louis, Mo., has resigned and the firm is said to be heavily 
involved. The office has been placed temporarily in the charge of Assistant 
Auditor Alvin L. Scofield of the home office, although James E. Baker, the 
junicr member of the firm, remains in the service of the company. 


—A formal reception was tendered to members and their friends on Tuesday 
of this week by the newly organized Underwriters Club. The comfortable rooms 
of the club were decorated with palms and flowers and from noon on were con- 
siderably crowded. Altogether it was a most auspicious opening for what may 
reasonably be expected to be the center of insurance life down-town. 


—During the month of September the New York Life paid 284 policies on the 
lives of 253 policyholders, the total sum amounting to $762,591. War claims paid 
during the month numbered ten, under twelve policies, amounting to $22,581. 
Twenty-seven policies for $66,371 were paid on the lives of twenty-six persons who 
died within one year after insuring. Five of these persons were connected with 
the army. 

—The Fraternal Union of America of Denver, Col., has been licensed to do 
business in Missouri. About a year ago the order applied for admission, but 
was refused by Superintendent Orear, who held that the constitution did not 
conform with the laws of the State, and was afterward upheld by the Supreme 
Court when mandamus proceedings were instituted by the society. The consti- 
tution has been since changed and a license was therefore granted. 


—The Northern Life Association of Marshalltown, Ia., has made handsome 
gains in business so far this year, and Secretary Hibben expects to close the 
year with at least three millions of new business written. The Northern has 
recently been examined by the Illinois department, receiving a clean bill of 
health. The commissioner especially commended the company on the prompt 
manner in which it settled its death claims, which are paid immediately on 
receipt of proofs. 

—The American Real Estate Company of 290 Broadway, New York city, issues 
some of the most attractive circulars it has been our pleastire to see. ‘The one 
describing the company’s property, Park Hill on-the-Hudson, is a veritable gem 
of the printer’s art, This company issues certificates of real estate investment 
which are admirably adapted for either large or small investors. They guarantee 
the full sum invested, interest at six per cent, a share in the business profits, a 
return of the amount paid with interest in case of death. various surrender privi- 
leges and at maturity repayment in cash with profits. Agents will find this an 
easy plan to work. 

—State Auditor Daily of Indiana has notified the Western Life Association of 
Chicago to show cause why its license should not be revoked in the State. The 
trouble seems to lie in the fact that the association is issuing term policies with a 
stipulated surrender value, which is contrary to the laws of the State. The state- 
ment which has been recently circulated that the company’s license had been re- 
voked appears to be a little premature, as, according to his custom, Auditor 
Daily has always given a company an opportunity of defending itself before taking 
final steps. 

—The practice of appropriating the name of “‘Bankers’’ by insurance concerns 
met a decided check recently when the Bankers Union of the World was refused 
a charter in Iowa and later in Nebraska. This concern, which was organized at 
Des Moines, applied to Auditor McCarthy for a charter, which was refused by 
him on the ground that there were already too many “Bankers’’ in the State. 
The association then decided to incorporate in Nebraska with headquarters at 
Omaha, but on application for a certificate were turned down there also, as a 
company of that State is called the Bankers. 

—A verdict of some interest to insurance men has been rendered at Milwaukee, 
Wis., in a suit against the Michigan Mutual Life to collect on a policy held in 
the company by one Guetzkow. Some time before his death the insured obtained 
an extension of time on his premium by giving a note for the amount, but on 
tendering payment at the end of the extended time the company refused to re- 
ceive the money unless accompanied by a certificate of health. The decision was 
given in favor of the plaintiff, the judge holding that the company having granted 
an extension of time could not demand a health certificate, and that the policy 
was therefore in force at the time of the insured’s death. 


—It will be remembered that when the American Casualty Insurance Com- 
pany failed so disastrously a few years ago, the Grand Jury was called upon to 
investigate some of its transactions. As a result indictments for forgery were 
found against two of the former managers. In reporting the matter the daily 
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papers generally stated that Vincent R. Schenck, another of the managers; was 
also indicted for forgery, which was not the fact. Their attention was called to 
the error, but only one condescended to make the proper correction, whereupon 
Mr. Schenck brought suit against them for libel. Finding they had no case, 
several daily papers finally compromised with Mr. Schenck rather than go to trial, 
and the amounts they were required to pay were entirely satisfactory to him. It 
is a serious matter for a journal to publicly charge a man with a criminal offense, 
for the law makes such statement a libel that entitles the aggrieved party to 
damages, and he is not even required to prove that he has been injured. - Mr. 
Schenck is now engaged in the life insurance business as general agent for the 
Michigan Mutual, and is “hustling” with his old-time activity and success. 





Fire Insurance Notes. 

—Indiana has licensed the Netherlands Fire. 

—Royal Exchange Assurance has entered the Carolinas. 

—W. T. Shackelford of Baltimore, Md., was a visitor to New York this week. 

—It is reported that Price, McCormick & Co. are still purchasing stock of the 
Hanover Fire. 

—Munich Reinsurance Company has decided to increase its capital from $2,500,- 
000 to $5,000,000. 

—Western Railway Underwriters has obtained the Monon schedule, amounting 
to over $3,000,000. 

—Manager A. F. Bailey of the Union Assurance Society of London has 
arrived in New York. 

—The annual meeting of the Kentucky and Tennessee Board will be held in 
Louisville November 22. 

—Manager T. W. Letton of the Prussian National has given notice of with- 
drawal from The Union. 

—Inspector Paul Jacobi of the Prussian National Insurance Company sailed on 
Saturday last for Stettin. 

—Louisiana has licensed the Eastern and Northern Insurance companies of 
New York to transact business. 

—Orient of Hartford will re-enter West Virginia, and has appointed Alfred 
Paull of Wheeling general agent. 

—George Hermann of the Rochester German has applied for admission to the 
Chicago Underwriters Association. 

—Rates of the San Francisco Board are being cut in some instances thirty per 
cent by the large non-board companies. 

—The succession of F. W. P. Rutter to C. G. Fothergill as manager of the 
London and Lancashire will take place January 1, 1899. 

—John F. Runck of Cincinnati, representing the Amcrican of Philadelphia, has 
been denied readmission to the Cincinnati Underwriters Association. 

—Sub-manager F. W. P. Rutter of the Londen and Lancashire Fire of Liver- 
pool will arrive in New York the latter part of this month on the Etruria. 

—Thomas Baker, Jr., of Fargo, local agent and adjuster, has been elected to 
the Legislature of North Dakota on the Republican ticket by a large majority. 

—Jerome Lapham, over forty years a director, and for the past twenty-five years 
vice-president of the Glens Falls Insurance Company, died Sunday, November 6. 

—If all insurance be placed in board companies the board has voted to allow 
Mandel Bros. of Chicago a reduction in rate of fifty per cent for automatic 
sprinklers. 

—Attorney-General Monnett has commenced suit in the Supreme Court against 
the Akron, Ohio, board of underwriters, as being a trust and in opposition to 
laws of the State passed last winter. 

—John Q. Underhill, vice-president of the Westchester Fire Insurance Com- 
pany, has been elected to the Fifty-sixth Congress to represent the Sixteenth 
Congressional District of New York. : 

—The request that grain be rated the same as building and contents has been 
denied by the sub-committee of the Chicago local board’s executive committee 
appointed to consider the malt elevator tariff. 

—Commissioner Campbell of Michigan, after examining the Michigan Mutual 
Fire Insurance Company of Lansing and finding it in an insolvent condition, has 
announced his intention to apply for a receiver at once. 

—It is reported that charges will be preferred against the Westchester for 
accepting Cook county business at the Western department offices in violation 
of the three-agency rule of the. Chicago Underwriters Association. 

—A meeting is to be called for the consideration of a proposition to be sub- 
mitted by the Western Salvage and Wrecking Company for the organization of 
a stock company in which the insurance companies shall be directly interested. 

—Three members of the governing committee of The Union will meet with a 
delegation of the Pacific Board at Denver to consider the authority of The 
Union to legislate in the mountain field without conference with the Pacific 
Board. 

—Judge Jas. S. Pirth of Louisville, Ky., has been secured by the companies to 
defend them in the indictment cases at Covington, Frankfort, Hopkinsville and 
Versailles. A vigorous defense with no compromise is the plan of the companies 
involved. 

—The New Orleans Maritime Association has appointed a committee of three 
to confer with a committee of the Underwriters Association and formulate plans 
to reduce the claims growing out of alleged damage to country cotton. The 
marine underwriters wish to take only the local wharf risk and marine risk, 
leaving the shore risks, where most of the losses occur, to the non-marine com- 





November 17, 1898] 


panies. This has caused trouble between the marine and non-marine under- 
writers, and the latter claim that they will not submit to the plan of the marine 
companies. 

—On the ground that the installation was only partial, the executive committee 
of the Chicago Board has declined to make a competitive rate on the McCormick 
harvester works, recently equipped with automatic sprinklers. 


—The argument on the temporary injunction against Commissioner Campbell 
of Michigan restraining him from interfering with the business of the Liverpool 
and London and Globe has been postponed, en request of the commissioner, 
until Tuesday next. 


—It is reported that few of the Chicago Underwriters Association are in favor 
of the reducing of rates on preferred risks, which is being presented by the 
sub-committee of the general committee of nine considering plans for the reor- 
ganization of Chicago business. 


—The County Commissioners at their session in Townson, Md., November 2 
decided to cancel all insurance policies on county buildings on or before January 
1, 1899, and to advertise for bids from insurance companies. The amount of in- 
surance to be placed is over $100,000. 


—W. E. Vandeventer, State agent and adjuster in Illinois, Ohio and a part of 
Missouri for the Phoenix Assurance of London, has sent in his resignation, to 
take effect January 1, 1899, when he will enter the service of the A&tna of Hart- 
ford as State agent and adjuster for Illinois. 


—The losses in Gloucester, Mass., for the year 1898 have been heavier than 
usual in the fishing industry. In all nineteen craft with ninety-two men have 
been lost, leaving twenty-five widows and fifty-six fatherless children. The nine- 
teen vessels lost were valued at $88,125 and carried a total insurance of $66,752. 

/ 


—Wgstern Insurance Company of Pittsburg has elected the following directors: 
Alexander Nimick, Charles J. Clark, H. Sellers McKee, John B. Jackson, Edwin 
H. Stowe, James A. McDevitt, Chris. L. Magee, P. Harvey Miller, William R. 
Holmes, William B. Wolfe, Charles A. Painter, David P. Black, George W. G. 
Bissell. 

-—Capital Insurance Company of Jackson, Miss., has been organized, with a 
paid-up capital stock of $100,000 and surplus of $55,000, subscribed by Chicago and 
Jackson capitalists. A. C. Crowder, formerly of Birmingham, Ala., has been 
elected secretary. The company will make its own rates, and will be independent 
of boards. 

—Restrictions regulating the use of gasoline for lighting have been removed 
by the governing committeee of The Union. The legislation enacted by the com- 
mittee rescinds the obligation of members not to issue premiums for the use of 
gasoline for illumination, but continues in force al! rules as regards the storage 
of gasoline in quantities. 

—The local insurance men of Dallas, Tex., at a meeting recently held appointed 
two commissions; the object of one is to effect an organization which will im- 
prove existing social relations between agents and correct local evils that are said 
to exist; the other will confer with city officials to devise some plan whereby 
disastrous fires may be averted. 

—Hill, Newton & Co. succeed the firm of Newton & Newton, insurance under- 
writers, Washington, D. C. The firm is composed of E. Lodge Hill and Alfred 
YP. Newton, late of Newton & Newton. They represent the Agricultural Fire 
and Maryland Casualty as general agents and the Cincinnati Underwriters and 
Indiana Insurance Company as local agents. 

—The committeee of adjusters appointed to examine into the disposal of the 
stock of the Dow-Snell Grocery Company of Toledo has exonerated the Western 
Salvage Wreckage Agency. The charges were that the company had not handled 
the salvage in a manner to further the interests of the companies. After a most 
thorough investigation the committee declared that the evidence did not support 
the charges. 

—A meeting of the large cities committee of The Union was held November 
16 to confer with the committee of nine representing local interests concerning 
the conditions in Chicago. The success at St. Louis has encouraged managers 
to believe that the same legislation, modified to suit local conditions, could be 
made effective in Chicago, and that the reforms proposed by the committee of 
nine will be satisfactory. 


—A real estate and insurance office has just been opened at 503 Fifth Avenue, 
New York city, by E. B. Willcox. Mr. Willcox was for a number of years sec- 
retary and treasurer of the Willcox & Gibbs Sewing Machine Company and later 
proprietor of the Brooklyn Needle Works and Fulton Foundry and Machine 
Shops. He is a young man of energetic habits and intends to push for an exten- 
sive business. A. R. Taylor will look after the insurance end of the business. 


—A decree pro confesso has been entered in the United States Circuit Court at 
Detroit, Mich., against Milo D. Campbell, insurance commissioner, in the first 
suit brought against him by the Liverpool and London and Globe Insurance 
Company. Judge Swan had issued a permanent injunction restraining the com- 
missioner from interfering with the company’s business in the State, and as he 
had failed to answer to the bill of complaint within the time limit a decree pro 
confesso was entered. 


—Charges have been filed by The Union against William Feiler, secretary and 
manager of the Western Underwriters Association for authorizing commissions in 
excess of fifteen per cent, and a committee appointed by President Cram now has 
the matter under consideration. When the disagreement arose Feiler tendered his 


resignation, which could not be accepted on account of the nature of the charges. 
Wm. Trembor, president of the Western Underwriters, vice-president of The 
Union, and also secretary of the German of Freeport, was called upon to settle 
the trouble, but disclaims any executive management in the underwriting affairs 
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of the Western. A further complication arises from the fact that the German 
guarantees the policies of the Underwriters. 


—It is probable that The Union will adopt a plan of separation, a question 
which has been agitated for some time, but only lately has assumed any prob- 
able form. The many resignations and others which are to be expected have led 
to this plan, which will be given a fair trial and which is expected to carry The 
Union through the present difficulties. All the details have not been arranged, 
but an outline has been perfected and legislation is far enough advanced to 
make it practically assured. 


—On November 10 the Vermont House of Representatives passed the Reynolds 
bill, which provides that the Secretary of State and State Treasurer shall con- 
tinue as insurance commissioners, appointing a deputy commissioner to have 
immediate control of insurance supervision. For their services forty per cent of 
fees collected from insurance companies shall go to the two commissioners and 
their deputy. This bill disposes of the proposed separate insurance commissioner 
in Vermont. 

—On account of complaints received against certain unlicensed insurance com- 
panies, Superintendent Orear of Missouri has published a list of such companies 
and warned citizens of the State against insuring in them. As the insurance de- 
partment has not the power of attorney to accept service of legal process against 
such companies it is impossible to obtain redress when losses are not paid. 
Superintendent Orear says: “It is a safe conclusion that any insurance company 
which will violate the laws of a State by doing a clandestine and illegal business 
will also violate its contracts with individuals by refusing to pay its honest 
losses when occasion offers inducements for such violation.” 

—Fire losses in October, according to The Journal of Commerce and Commer- 
cial Bulletin, were lighter than for any previous month of 1898 and considerably 
below the figures of last year. The total losses for the month footed up $7,539,- 
400, as against $14,203,650 in September, $11,387,500 in October of 1897, and 
$8,993,000 in October, 1896. The total losses for the ten months of 1898 amount 
to $96,703,400, as compared with $91,801,200 and $99,081,700 in the corresponding 
periods of 1897 and 1896 respectively. Fourteen fires last month were each re- 
sponsible for losses in excess of $100,000. It will require a very favorable ex- 
perience in the next two months to keep the total losses for 1898 below those of 
last year. 


. 


AGENCY APPOINTMENTS. 


Lire.—O. E. Duncan, Cleveland, agent Canada Life; B. H. Payn, Cincinnati, 
Ohio, agent Security Mutual Life; C. L. Fawcett, Cleveland, Ohio, agent New 
England Mutual Life; Edward I. Martin, general agent United States Life for 
southern counties of New York, with headquarters at Dundee; George L. 
Dewey, agent of the Massachusetts Mutual Life at Cleveland, Ohio. 


Frre.—Charles F. Sayles, Indianapolis, Ind., agent Helvetia-Swiss; E. S. R. 
Seguin, Indianapolis,. Ind., agent Svea; Marion Trust Company, Indianapolis, 
Ind., agent Baloise; C. E. Coffin, Indianapolis, Ind., agent Netherlands; Davis 
& Henry, San Francisco, Cal., general agents American Fire of New York; 
W. E. Smedley & Co., Salt Lake City, Utah, State agents American Fire of 
New York; Peters & Co., Omaha, Neb., agents German-American of New York; 
William S. Wilcox, South Norwalk, Conn., special agent North German Fire; 
Swift Bros., Scranton, Pa., general agents Manchester of England; Tuttle & Co.. 
Syracuse, N. Y., sole agents Royal "xchange. 


TOO LATE FOR CLASSIFICATION, 

—Illinois has licensed the Thuringia-American. 

—Charles Poultney Perot of Philadelphia, vice-president of the American Fire 
of that city, died last week at the age of 65. 

—D. W. Eastman of Emporia, Kan., is said to be slated as the successor of 
Webb McNall as superintendent of insurance in Kansas, 

—An internal revenue inspector has been visiting the mutual fire companies of 
Massachusetts to see if they are attaching stamps to their policies. 

—St. Louis board has unanimously adopted the recommendations of the large 
cities committee of The Union, and will put them in effect January 1. 

—Frankfort-American has appointed Ducat & Lyon its Cook County, IIL, 
managers. The company has been licensed in Illinois to transact liability. plate 
glass and steam boiler insurance. 

—The deviation committee of the Suburban Underwriters Association is made 
up as follows: H. W. Eaton, Mason A. Stone, J. H. Washburn, E. F. Beddall 
and G. P. Sheldon. A. M. Burtis has been elected chairman of the executive 
committee. 

—On Tuesday a plate glass-compact for the Metropolitan district wax, entered 
into by the Lloyds, Metropolitan, New York, New Jersey and Union Casualty. 
These companies have agreed to restore the old rate of two and three-quarters 
per cent on the valuation from December 1, and wili allow a maximum commis- 
sion of thirty-three and one-third per cent. The old commission rate was twenty- 
five per cent, and as, in spite ‘of the increased cost of plate glass, the old valua- 
tions have not been increased, the rate is actually lower than at the establishment 
of the old compact. The non-compact companies are the AXtna Indemnity, 
Fidelity and Casualty, Frankfort-American and Maryland. 














N UNDERWRITER OF NINE YEARS’ EXPERI- 
ence as life insurance solicitor and manager desires to 
purchase an interest in an established life agency. 


Address, “J. K.” Care of THE SPECTATOR, 
P. O. Box 1117, New York. 


¢ 
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Mercantile Higencies. 


figencp Wants. 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable, prompt and satisfactory reports. 

PRICE OF REPORTS, $1.00 EACH, ANYWHERE IN THE UNITED STATES AND CANADA. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and billon the first of each month, only for reports returned made during the 
previous month, No subscription fee required, Special trained Inspectors in my employ 
in all large cities. I have permission to refer to any of the many Companies for whom I 
now do business. Correspondence solicited. 


CHARLES B. HOLMES. Proprietor. 182 NASSAU 8T., NEW YORK, N. Y. 








Lictuarial. 








AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 
35 NAssAu St., NEw YorkK (Rooms 1404-5). Telephone, 5427 Cortlandt. 


Letters addressed—D. P. Fackler, Actuary, New York,—arrive promptly. 





—— MENANDER DAWSON, 


‘CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 BROADWAY, New York, N. Y. 








Insurance fccountants. 








S. E. STRICKLAND, C, P. A. 
JOHN McINTYRE. 


JAMES McINTYRE. 


ataacaccaaaes & McINTYRE, 


INSU RAN CE 
ACCOUNTANTS. 


FIRE, LIFE, ACCIDENT AND MARINE. 


45 PINE STREET, - - - - NEW YORK. 








Higencp Wants. 








ANTED— AT ONCE. HUSTLING SPECIAL 


agents for Georgia and Alabama. To good business producers we 
will make absolutely the best contract (if entered into before January 1, 
1899) ever offered by an Old Line Life Company. Address with refer. 





ences, E. A. FOX, Manager Southern Dept., 
IowA LiFe INSURANCE Co., 
Lounps BLvc,, ATLANTA, GA. 
ANTED— RELIABLE, ENERGETIC AGENTS 
who can produce a remunerative business in Ohio, Kentucky and 
Tennessee. Permanent employment with liberal contract to one competent 
to fill the position. First-class references required. 


Address, 
J. W. IREDELL, Jr., General Manager, 


CINCINNATI. 


PENN MuTvAL LiFe Ins, Co., 


* 





IRST-CLASS LIFE INSURANCE PRODUCERS 
who contemplate coming South for the winter months, will do well to 
correspond with the undersigned, who is prepared to offer inducements for a 
short mid-winter campaign. Good territory in country or cities. 
R. F. SHEDDEN, General Agent, 
MUTUAL LIFE INSURANCE Co, OF N. Y, 
ATLANTA, GA. 





ANTED—AGENTS IN COLORADO OR TEXAS— 


an ideal field for Summer or Winter—for the Kansas Mutual Life Insurance 
Co. The Kansas law requires deposit withthe State Treasurer of the full legal reserve 
in addition to original deposit of $100,000, this being the most absolute security required 
by g— Figen in the Union, without a single exception. 

This company’s business shows an increase of about 70 per cent thus far, in 1898, 
over the corresponding months of ’97. If you can write insurance at all, sd can ua 
the very attractive plans of the Kansas Mutual. Address, WM. PENN HOWLAND, 

General Agent for Texas and Colorado, Datuas, Texas. 


ANTED— DISTRICT MANAGER. A COMPE- 

tent Life Insurance man who is a good organizer and with a 

record as an insurance writer to take charge of an important district in 
Oregon, POND & McCANDLESS, 


State Managers, 
Mutuat Lirs Ins, Co. or NEw York, 
Oregonian Bldg., Portland, O. 


OMPETENT AGENTS CAN SECURE EXCELLENT 
CONTRACTS with the EQUITABLE LIFE ASSURANCE 
SOCIETY of N. Y.. to work in Boston and State of Massachusetts. Every 
possible facility—including birth-day cards, etc.—given to help to obtain 
business. Apply with reference. 
FREDERICK EVERILL, General Agent, 


EQUITABLE BLpG., BOSTON, MASS 
ETROPOLITAN DEPARTMENT OF THE PROVI- 


dent Savings Life Assurance Society wants a first-class special agent 
One with an acquaintance in MARINE CIRCLES will find this an 
Address or apply to 
WM. F. REILLY, Manager, 
141 BROADWAY, NEw YorK CITY. 


ANTED—A HUSTLING SPECIAL AGENT WHO 
is a first-class man in every sense of the word—to assist other agents 
Wil! pay commissions or salary and expenses. Address 
W. R. HARPER, Manager, 
ETNA LIFE INs, Co., 
ATLANTA, GA. 











at once. 
exceptional opportunity. 





in closing business. 
with references, 





ANTED —SUPERINTENDENT OF AGENCIES 
for CENTRAL NEW YORK STATE. A rare opportunity for 
Address CHARLES E. BAYLISS, General Agent, 
MutTvat Lire Ins. Co., of NEw York, 
ROCHESTER, N. Y. 


the right man. 





ANTED—DISTRICT MANAGER FOR THE 
Eastern Shore of Maryland. An unexcelled territory. Good men who mean 


business are invited to investigate at my expense. 
HERBERT N. FELL, 


Tue Mutuat Lire Insurance Co. oF N, Y., 


Correspondence Confidential. Wilmington, Del. 


ANTED—MEN OR WOMEN WELL UP IN 


Ordinary and Industrial Life Insurance; office or field work in 
Province of Quebec, Canada. Knowledge of French useful. Apply, stating 
references, name of company, record, age, and salary expected, to 


‘“* INDUSTRIAL,” 
P. O. Box 653, Montreal, Canada. 


ANTED, IN INDIAN AND OKLAHOMA  TER- 


ritories, reliable, active agents to do special work in centres of immense ma- 








turing crops and cattle interests. Good chance for ladies and gentlemen to make money 


quick. Write 
N. S. ERNST, Manaaen, 


EqQuiTaBLe Lire ASSURANCE SOCIETY. 
DENISON, TEXAS. 
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Unsurance Hdjusters, 








ESTABLISHED 1866, 
ENRY A. LANDGRAFF & CO., 


_ ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 


REFERENCES: 


The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 


OFFICES : 


NEW YORK, 4g Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. | BUFFALO, 202 Main St. 


BALTIMORE, 12 South St. 








Onsurance Lawyers 








. D. GARRETT COMPANY, 
"INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 








ILLERS AND MANUFACTURERS 


INSURANCE COMPANY, MINNEAPOLIS, MINN, 








Cena Makath. Jamia 2, Bettie odes cdcde ssa vacedesdadauscsesdacusaenesqsensacwdanae $524,226.47 
LIABILITIES, 

Contingent Safety and Reserve Fund......-.--..---------------- $100,000.00 

WGnsaCe ROSE VOce nnn dcancceeccseneudedecensasacexacaccwneane 83,300.13 

Epsses Adsusted dot DGG) <6 5. ons ose sna secede ccseenscawescaas 15,056.79 

snes Und, < oindna contac anekannancemedacuidudaucesncnsueen 7,650.00 

Commissions accrued on premiums in course of collection....-.-.-- 1,999.08 $208,006.00 
Sirpliss Over ai MAUI eS iia oud casacacen onecanccencoccues $316,220.47 

Losses Pala Since CragnalOl cccehencsececocasasetnuawuncnsasss 1,079,139.04 | 

Dividends Paid Since Organization............-..-----.cceee-e00 149,351.51 


F. S. DANFORTH, Secretary. C. B. SHOVE, President. 





** Weigh all things and hold fast to that which is good.” 


ANTED—LIVE LIFE AGENTS EVERYWHERE 
to know that 


The Is one of the few companies operating on a scientific, 
e ‘intermediate ” ground, approximating the English system. 
Chicago Can, if need be, put up the FULL LEGAL RESERVE on 


every outstanding policy. 
— Is not burdened with a mass of old post-mortem business. 


Licensed in fifteen States. 
Life 


Society 


W. M. MICK, General Manager, 810 OLD CoLony BLpDG., CHICAGO, ILL, 


Get in on the ground floor and grow up with the Company. 
Send for sample circulars. 





UNITED STATES BRANCH 


VEA ASSURANCE COMPANY 
OF GOTHENBURG, SWEDEN. 
Deposited with the Insurance Department of New York, and in hands of Trustees for 
the security of all American policyhoiders, $500,000. 
UNITED STATES TRUSTEES: John P. Townsend, President Bowery Savings 
Bank ot New York. Robert B. Woodward, formerly of Platt & Woodward, New York, 
Hon. Charles S. Fairchild, President N. Y. Security and Trust Co, 


WEED & KENNEDY, Managers, 29-31 Liberty Street, NEW YORK. 








RITISH AMERICA ASSURANCE CoO., 
TORONTO, CANADA. 


ESTABLISHED 1833. 


FIRE AND MARINE. UNITED STATES BRaNCH. 


January 1st, 1898. 


RN a3 5s 5 33s, a5scdadsamesannenatenaddmnaciimminmmanis tid aeancaraaee $1 268,315.33 
FEE a eS RS ee ee Ee eee ST EL Bee ae 783,415.23 
Wet GRIN 35S 2 sada caanaansicieate annnen acne euimaieeasenubane dose aaneaiae $484,900.19 


Hon. GEO. A. COX, President. jJ. J. KENNY, Vice-President. 
W. T. BLACKWELL, Supt. of Agencies. 





FOUNDED 1825, 


AW UNION AND CROWN FIRE AND 
LIFE INS. CO. OF LONDON. 


Head Office in U. S.: 35 Pine Street, New York City. 
HAtt & HENsHAW, U. S. Managers. 


Western Dept.: GOODWIN, HALL & HENSHAW 171 La Salle St., Chicago, Ill. 


U. S. Assets, $683,347.25. Net Surplus, $521,155.28. 


Correspondence solicited for lines on all leading Mercantile and Manufac- 
turing Risks throughout the United States. 





WASHINGTON 
LIFE INS. CO. 


OF NEW YORK. 


Assets, $15,000,000. 
W.A. BRHBWHR Jr. President 








20 Century Pouicies 


LIFE -— ACCIDENT 
Organized 1868, 


” PACIFIC MUTUAL 


Or CALIForRNIA. 
Pacific Mutual Building 
SAN FRANCISCO. 


A. A. Mosuer, Eastern Manager, 100 Broadwav, New York 


T 





FREDERICK A. BISHOP, Pres. CHARLES L, CURRIER, Sec. 


ERCHANTS NATIONAL INSURANCE 
COMPANY, CHICAGO. 


FREDERICK A. BISHOP Pres. ORVILLE H. HALL, Sec. 


OUTHERN FIRE INSURANCE CO., 
ATLANTA, GA. 


GENERAL OFFICES: 

301, 302, 303, 304 HOME INSURANCE BUILDING, 
CHICAGO. . 

Reliable Agents Wanted. 
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Prominent Agents and Brokers. 


Prominent Agents and Brokers at Chicago. 








BROKER HANDLING SUBURBAN AND SUR- 
plus lines IN THE EASTERN AND MIDDLE STATES, would like corre- 
spondence with Companies willing to make liberal arrangements for such business. 
Address ‘* BROKER,” 
Care THE SPECTATOR, 
P. O. Box 1117, New York. 





CHARLES TREDICK. ESTABLISHED 1869, W. C. BENNETT. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 389 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 


GUMTER COGSWELL & CO., 


Nos, 6 and 8 WesT CourT STREET, MEMPHIS, TENN. 





General Agents: 
Globe Fire Insurance Co., N. Y. Manhattan Fire Insurance Co., N. Y. 
Millers & Manufacturers Insurance Co., Minneapolis. 


Excess Lines solicited from Agents and Brokers on business in Tennessee, 
Kentucky, Arkansas and Mississippi. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 


REPRESENTING 
ALEXANDRIA INSURANCE CO., Organized 1870. 


MT. VERNON F. INSURANCE CO., ‘“ 1888, 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


35-37 Nassau St., New York, 





ee & CO., GENERAL AGENTS OF 


The Commercial Fire Ins. Co. of Wilmington, Del. Excess Lines 


Solicited. 
4II AND 413 WALNUT ST., PHILADELPHIA, PA. 








THE 


ENTRAL ACCIDENT INSURANCE CO 
PITTSBURG, PENNA. 


A STRONG STOCK COMPANY. 


ITS ACCUMULATIVE COMBINATION ACCIDENT POLICY 
BY FAR the best contract written. 


Also:sells an improved form of Plate Glass Insurance. 


Agents Wanted. 


ADDRESS THE COMPANY, PITTSBURG, PENNA. 


ERMANIA FIRE INSURANCE CO., 


62 AND 64 WILLIAM ST., cor. Cedar St., NEw York. 





ORGANIZED 1859, 


STATEMENT, JANUARY 1, 1898. 


Cam Geiattel ones eee eee aee anna cee Sa eee $1,000,000.06 
RGaarOe TOr TS EREREE BONNIE io iceseind oneiencbeucnenccsannecuacniccscpecass 1,411,908.64 
Ruseree for Ticerer MAG er ROGER! ooo oo sobs oosen oo Seco ecu ke Loceeeckcces 61.253 30 
as Ee TN EN Si ose ere Came casaneccpee eens oneews 31,823.84 
PIE SD cn cccchcubccbekh sdeesnaseuccnukimeananeeis ccacconeuheneececen uae 1,833,733.36 

i ee ae ee en ee ee ee eee ee $4 338,719.14 


HUGO SCHUMANN, PresipEnT. 


" Cuas. RuyKHAveErR, Secretary. 
 Vice-Presidents. Gustav Kenr, Ass’t Secretary. 


Fr. Von BERNUTH, 
Gero. B. Epwarps, 





ERM ANNUITIES. 


x. ae Ps ass one gua of annuities for all terms and ages from 10 to 98, based on the 
ctuaries’ 4 per cent table. 


: The tables show the present value of an annuity of $1.00, contingent upon the con- 
tinuance of a single life at any age and for any term of years. 


By Witu1am E" Srarr, Actuary of the State Mutual Life Assurance Company. 
Price, postpaid, - $1.00. 


THE SPECTATOR COMPANY are exclusive selling agents for this ; ublication. 
95 WiLu1AM STREET, N, Y. . 








Established 1876. 
T. H. WEBsTER. E, N. Winey. C. P. JENNINGS. 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie STREET, CHICAGO. 


A. W. BECKER. 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 





OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La SaLLe STREET, CHICAGO. 


Representing Liverpool and London and Globe Insurance Co., England, United Firemens 
Insurance Co., Philadelphia, New England Mutual Life Insurance Co., boston, Mass. 


Over 25 years experience in the theory and practice of insurance in all its branches. 
Your patronage invited. 





T. MARSHALL & CO., FIRE 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. 
large lines on all classes of insurable property. 


INSURANCE, 


Facilities for placing 





ILSON & MAYER, 
236 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Western Agents for the Commercial Fire Insurance Company of Wilmington, Delaware. 
Surplus Lines and Special Hazards placed in Standard Stock Companies, 


CORRESPONDENCE SOLICITED. 





Gro. W. MontTGomEry. M. L. C. FunxHouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins. 

Co., Newark ; Firemens Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





J. BROWNE, FIRE INSURANCE, 
e Room 501, 280 La Salle Street, Chicago, 
Special facilities for placing large lines. 





JOHN NAGHTEN. 


OHN NAGHTEN & CO.,, 
FIRE INSURANCE, 


181 LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN. 


Established 1863. 








* $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 
NORTH AMERICAN ACCIDENT ASSOCIATION 
217 LA SALLE£ STREET, CHICAGO 





ESTABLISHED 1853, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT, 41 and 43 Cedar Street, New York, N. Y. 
F, G. VOSS, Manager and Attorney. 


HE McGILLIARD AGENCY CO., 
GENERAL AGENTS FOR THE UNITED STATES OF. 
THE INDIANA, THE VERNON, AND THE FORT WAYNP 
INSURANCE CO’S OF INDIANA 


ADDRESS, 
Nos. 145 arid 147 East Market Street, Indianapolis, Ind, 
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The Metropolitan Life Insurance Co. 


CINCORPORATED BY THE STATE OF New York.) 


“THE LEADING INDUSTRIAL INSURANCE COMPANY OF AMERICA” 





Is represented in all the principal'cities of the United States.and in Canada. 
A present clientage of over Four. Million, Policies attests its popularity. 


Demonstrate Its 
Financial Stability. 


Assets of over Thirty-six Millions, of Dollars, with Liabilities 
of Thirty Millions, and a Surplus of over Six Millions of Dollars 


The Payment of over Two Hundred Death 
Claims, daily tells of the good it does, 


INSURANCE IN FORCE OF NEARLY $500,000,000 ATTESTS ITS 
GREATNESS:AND FAVOR WITH THE PUBLIC. 


PERMANENT; PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED.~—Any honest, capable, industrious man, who is willing to 
begin at the bottom and acquire a complete knowledge of the details of the business by 
diligent study and practical experience, can, by demonstrating his capacity, establish his 
claim to the highest position in the field. It is within his certainreach. The opportunities 
formerited advancement are unlimited, All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the Home 
Office, No. 1 Madison Avenue, New York City. 


OFFICERS: 


JOHN R. HEGEMAN, President: 
HALEY FISKE, Vice-President. GEORGE H. GASTON; 2d Vice-Pres’t. 
GEORGE B. WOODWARD, Secretary. J. J. THOMPSON, Cashier and Asst. Sec’y. 
JAMES M. CRAIG; Actuary. JAMES S. ROBERTS, Asst. Sec’y. 
STEWART L. WOODFCRD, Counsel. THOS. H. WILLARD, Chief Med. Exam. 





INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


I Sains vieccdenaiGeccsogdenecnesccecns ee esecesees $200,000.00 
MM PTTEIOR ES oiefa't clawiige osicicide-o ese o7esta eis nari des Ueeie Galea ealaeth 1,965,161.55 
BE Ns cinct vee s 0s cevecceceoss ol nae aeene ie wawelic sete 1,020,877.05 
Assets, January 1, 1898 .......eee.00. eiv'eeecle.« 94800\096.00 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer, 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 





W. T. Woops, President. D. B. HAtstTEpD, Vice-President, 
C. E. W. CHAMBERS, Secretary. 


LOYDS' 
FLATE GLASS 
/nsurance Company 


XL OF_NEW_ YORK | 
Cash Capital Incorporated | 
$250,000. 1882. 


Largest Assets, Largest Income and Largest Reserve of any Plate 
Glass Insurance (Company in the World. 





—THE— 


Metropolitan Plate Glass 
INSURANCE COMPANY 


Or New York. 
CHARTERED 1874, 


The Oldest Hew York Company i its Line 


January 1, 1898, 


5 Carrrat ano Net Suaptus, - 





$512,862.52 
263.122.37 


Eucenge H. Winstow 
Dantgt D, WHITNEY 


Cuas. F. Poccsz, 
Pate No. 164 La Salle St. 





_ PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THE. OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE’s IN- 
SURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged térms to agents. 





\ RA\WAY-OFFICIAUS 2 EMPLOYES 


ACCIDENTASSOCIATION 
POLIS, IND. 
WE PAY erste Ree US AND NOT TALK 
AGAINST OTHER COMPANIE 


WYWANCSS. Gh Ss 





AGENTS... WALLET 


! OR 
POC BROOK. 


_ Every insurance agent needs a wallet in which to 
carry applications, policies and other papers We have 
for sale four sizes of leather pocket books, viz. : 


No.1, 9%x4% inches, price, 50 cts. 
No 2,10 x4% " = 60 cts. 
No.3,11 x5 og ~ Vigo ie > See 
Special, 10 x 5, two pockets, $1.00. 
Orders for these pocket books will be promptly filled 
on receipt of price. A discount will be allowed on orders 
for 25 ormore As the New Year is approaching, we will 


make a special discount at this season to insurance cOmpan- 
ies upon lots ‘of 100 wallets, with inscription. 


Avpress, THE SPECTATOR COMPANY. 


CATALOGUE OF 


INSURANCE PUBLICATIONS, 


Sent on receipt of five cents in stamps. 
THE SPECTATOR COMPANY, 
95 William Street, NEW YORK. 
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one 


oy H. W. EATON, Resident Manager. 
~ G. W. HOYT, Deputy Manager. 
JOHN J. MARTIN, Ageucy Supt. 


New England, New York, Ohio, Maryland, Pennsylvania, New J 
Indiana, Delaware, District of Columbla, Vinginia, W. Vinginla, 
N. Carolina, Tennessee, 8. Carolina, Kentucky, Arkansas, 


CENERAL ACENTS; 


ALBANY, JAMES Henprick. Boston, Guitp & EASTMAN 
CHARLESTON, C. T. Lownpzs & Co. 
CINCINNATI, J. M. DeCamp, 
PHILADELPHIA, Atwoop Situ, 
RICHMOND, Davenport & Co, 
Newark, N, J., Woop & VanSanrt, , 












































‘VNVISINOT 


IDAHO. 






WASHINGTON, 
ARIZONA, 
TIddISSISSIIA 


OREGON, 
res 








C. MASON KINNE, Assistant Secretary. 
















CHARLES D. HAVEN, Resident Secretary. 
“danjaanes puapisa ‘MO'l ‘A MONTAVTO 











~ 
© 
Ht 
ty 
Nee: iS 
é a 
3 dh 4 a 
oJ B 2 M ILLINOIS, NS 4 
4 a MICHIGAN, IOWA, e 8 
w : < £/ WISCONSIN, MINNESOTA, go 8 g 
$s MISSOURI, KANSAS, NEBRASKA, % 3 < $ 
) COLORADO, DAKOTA, MONTANA, = a> 
UTAH, WYOMING, NEW MEXICO. ‘ a” 







> 





GEO. H. MOORE, 
O JNO. V, THOMAS, } Asst.Secs, 


Established 1836. Rntered U. §. 1848. 


The statement of the condition of the United States Branch on the 31st of Dec., 1897, in accordance with the laws of 
the State of New York, is as follows: 


eee, RET ee ETE RES Ce pent) “eDreams Perera Son, SE Pet Oey Be ...$9,681,864.22 
TS BAMUENTIRS . ook 6 oi. ex wb elk 0 Fo OF EO oS BINA 5 OVA ACA EES ON OO es ee egecnt 5) 195,707.17 
RNa REA: At ae Oey AEE eS Sonn pe ee ey ee eg. 4,486,097.05 


As an illustration of the Company’s practice in maintaining its Assets in the United States in years of excessive loss, 
the following figures may interest policyholders. 


Year. Assets at January I. Income. Expenditure. Excess of Expenditure, 
1871 - $3,054,361 $3, 163,901 $5,122,653 $1,958,752 
1872 3,640,450 3,733,101 . 4,484,999 751,898 
1873 4,165,290 

Thus showing Excess OF EXPENDITURE in the two years Of.......seesececeesereecreeeees Pe ckederbaewen $2,710,650 
And INCREASE OF ASSETs in the same time of............ see 008 ae en ets ns 04 GRRE RE RK Dewi srehehind ee 1,110,929 


Procress of the United States Branch: Net Fire Premiums—1848, $4,519; 1858, $471,988 ; 1868, $1,739,620; 
1878, $2,422,126 ; 1888, $3,928,010; 1897, $5,194,546. 

LossEs—The amount paid in satisfaction of fire losses in the United States in the course of fifty years is 
$71,948,624. This large sum, in conjunction with the growth of the Company’s business, evinces the confideuce of the 
public and the faithfulness with which the Company’s losses are adjusted and settled. 





